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1. IInanupyemble pe3yabTaThbl 00y4eHHs N0 JUCHUILIIHHE, COOTHECEHHbIE ¢ YCTAHOBJIEHHBIMHU
B OIIOII BO nHankaTropaMu J10CTHKEHU KOMIIeTeHIU

1.1. Ilepeyenb KomMneTeHUH i, GOpMHUPYEeMBbIX JUCITHINIMHOM

Koa 1 HauMeHOBaHHE KOMIIETEHIINH Kon u HauMeHOBaHME WHAMKATOpA
noctikenus: komnerenuun (MJ1K)

YHnBepcaanaﬂ KOMIIETCHIUA

'YK-4. CiocobeH oCylIeCcTBISTh IeI0OBYIO N 1-3yk-4 OcyIIecTBIsIeT IEIOBYIO

KOMMYHHKAIIMIO B YCTHOM U MUCbMEHHOU (hopMax  |[KOMMYHHUKAILIMIO B JOpMaTe KOPPECIIOHACHIIUN

Ha rOCy1apCTBEHHOM sA3bIKe Pocculickon HAa UHOCTPAHHOM S3BIKE C yYETOM

Denepanny © THOCTPAHHOM(BIX ) sSI3bIKE(aX) 0COOEHHOCTEH CTHIIMCTHKU O(PHUITHATBHBIX
nuceM

1.2. [lepevyenn NIaHUPYEMBbI3 Pe3yJbTATOB 00yUeHUsI 10 YUeOHOH TUCIUIIMHE

NHaukaTopel [[1anupyemMble pe3ynbTaThl 00yYeHHUS
ITOCTHIKEHUI
KOMIICTCHIITNN

YuuBepcanabHas komnereHuusi YK-4. CriocoOeH oCyIecTBIIsTh JeTOBYI0 KOMMYHHKAIIHIO B
YCTHOM M MMCbMEHHOM (popMax Ha rocyAapCTBEHHOM s3bike Poccuiickoit denepanuu u
MHOCTPAaHHOM(BIX) sI3bIKE(ax)

NJI-3yk-4 Buatsb (3):

Ocy1ecTBisieT - 0COOEHHOCTH J€JI0BOM KOMMYHHMKAIUIO B (hopMaTe KOPPECIIOHACHIIMH Ha
CJIIOBYHO HMHOCTpaHHOM SA3BIKE,

KOMMYHUKALIUIO B - HOPMBI 1 IIpaBUJIa IIOCTPOCHUA ACJIOBLIX MMCbMCHHBIX TCKCTOB HaA
dbopmare MHOCTPAHHOM SI3BIKE

KOppecoHieHIMH Ha [YmeTh (V):

MHOCTPAaHHOM S3BIKE - OCYIIECTBIIATH JAEJIOBYI0 KOMMYHHKALIMIO B TUCBbMEHHON (hopMme Ha
C yueTom MHOCTPAaHHOM SI3BIKE;

0CcOOEHHOCTEH - NCTO0JIb30BATh MHOCTPAHHBIH S3bIK B IPOPECCUOHATBHOM NeSTETbHOCTH IS
CTHIJTUCTHKH OCYIIIECTBIICHHS JIEJIOBOW TIEPENHICKH 1 DJIEKTPOHHBIX KOMMYHHKAIIHHA.

obHIHaNbHBIX THCEM Baagers (B):
- HaBBIKAMH JIEJI0BO KOMMYHHUKAIIUU B MTUCbMEHHOM (popMe Ha HHOCTPAHHOM
SI3BIKE;

- HaBBIKAMHU COCTABJICHUS M MIEPEBO/IA JCJIOBOM JOKYMEHTAIIUU HA
MHOCTPAaHHOM SI3bIKE.

2. Henn u 3aga4mn y4eOHOM AUCHMILUIMHBI, MECTO JMCHHILIMHBI B cTpykType OIIOII BO

HMucuunnuna «PedepupoBaHie W aHHOTUPOBAHUE HAYyYHBIX TEKCTOB HAa HMHOCTPAHHOM
sa3bike» oTHocuTcs K yactu OIIOIT BO, kotopas popmupyeTcst yuacTHUKaMu 00pa3oBaTEIbHBIX
OTHOIIICHUH.

Heas: dpopmupoBaHue yHUBepcalbHOW KomreTeHIHH «CrnocoOeH OCYIIEeCTBIATh JAEIOBYIO
KOMMYHMKAIIMI0O B YCTHOM M NHChbMEHHOM (Qopmax Ha TOCyIapCTBEHHOM si3bike Poccuiickoii
denepani 1 UHOCTPaHHOM(BIX) sI3bIKE(aX)», TEOPETHUECKUX 3HAHUN U NMPAKTHUECKUX HABBIKOB
JUIS  OCYILECTBJIICHHS J1€J0BOM KOMMYHHUKAIIUU B YCTHON M MUChMEHHOW (hopMe Ha MHOCTPAHHOM
A3bIKE, IPU OOILIEHUH C 3apyOSKHBIMU TApTHEPaMH, a TaKKe JUIs JallbHeHero camooopa3oBaHusl.

3anaum:

- CoBepIICHCTBOBAHHE WHOSI3BIYHBIX PEUEBBIX YMEHHMH MUCHBMEHHOTO JIEJIOBOIO OOIIEHUS,
TaKuX KakK YTEHUE aJaNTUPOBAHHOW W HECIO0XHOW OPUTMHAIIBHOM JOKYMEHTAllMM, YMEHHE
MPUHUMATh y4acTHE B MUCbMEHHON NMPOQecCHOHATbHON KOMMYHUKAIUH,

- COBEpLICHCTBOBAaHNE HABBIKOB INHCBMEHHOM KOMMYHMKAIMH, COCTaBJICHHMS M IEpPEeBOJA



JIETIOBOM TOKYMEHTAITMH HA MHOCTPAHHOM SI3BIKE.

3. O0beM y4eOHOH TUCHUIIMHBI B 32a4€THBIX eIUHUIIAX ¢ YKA3aHHEM KOJIHYeCcTBa
aKaJeMHYeCKHX YaCOB, BbI/IeJIEHHbIX HA KOHTAKTHYIO padoTy o0y4yalommxcs ¢
npenojaasaresieM (1Mo BUAaM y4eOHbIX 3aHATHII) U HA CAMOCTOSITEJIbLHYIO padoTy

o0yuyarmuxcsi
3.1 Ounas ¢popma 00yueHUs
Bun yuebnol paboThl 4 cemecTp
OO611ast TpyA0EMKOCTh IUCHUIUIMHBI, 3a4€THBIX €IMHHUIL 4
4acoB 144
AyautopHasi (KOHTaKTHas1) pa6oTa, 4acoB 48
B T.4. 3aHATHUSA JICKIIMOHHOTO THIA
3aHSATHUS] CEMUHAPCKOTO TUTIA 48
CamocrosiTesibHas padoTa 00y4aluuxcs, YacoB 69
B T.4. KypcoBas paboTa
KourpoJn 27
By npomeXyTo4HON aTTecTaluu JK3aMEH
3.2 OuHo-3204Has (hpopMa 00yUYeHHS
Bun yae6HO# paboTh 4 cemectp
OO61as TpyA0€MKOCTh AUCHUIIINHBI, 324€THBIX €AHHHII 4
4acoB 144
AynuTopHasi (KOHTaKTHasi) paboTa, 4acoB 20
B T.Y. 3aHATHUS JIEKLIMOHHOT'O TUMA
3aHSTHS CEMUHAPCKOro TUIA 20
CamocrosiTesibHasg padoTa 00y4aOIIMXCs, YACOB 97
B T.4. KypcoBas paboTa
KonTtpoJs 27
By npomeKyTo4HON aTTecTaluu JK3aMEH
3.3 3aouHas ¢opma o0yueHust
Bun yae6HO# paboTh 4 cemectp
OO6m1ast TpyI0€MKOCTh TUCIMIUIUHBI, 32a4ETHBIX €AMHUIL 4
4acoB 144
AyautopHasi (KOHTaKTHas1) padora, 4acoB 6
B T.Y. 3aHATHUS JIEKLIMOHHOTO TUMA
3aHSATHUS] CEMUHAPCKOTO TUMA 6
CamocTosiTejibHas padoTa 00yyalouuxcsi, YacoB 129
B T.4. KypcoBas paboTa
Kontpoasb 9
By npoMexxyTo4HOI arTecTaiun 9K3aMeH




4. Conep:kanue TUCHUIVIMHBI, CTPYKTYPHMPOBAHHOE 10 TeMaM (pa3jiesiaM) ¢ yKa3aHHeM
OTBEJEHHOI0 HA HUX KOJMYeCTBA aKaJeMUYeCKUX YaCOB U BU/I0B Y4eOHBIX 3aHATH.

4.1 llepeueHb pa3aeioB JUCHUIJIMHBI ¢ YKA3aHUEM TPYA0€MKOCTH Ay IUTOPHOI
(KOHTAKTHOM) M CAMOCTOSITEJIbHOM Pa00ThI, BUJIOB KOHTPOJIEH U NepevyHsi KOMIIeTeH il
Aurmmiicknii/ Hemenkuii ;361

Ounas popma o0yueHust
4 cemecTp

Tpyn0eMKOCTb, 4aCOB [Tepeuenn
Haumenosa
B TOM YHCJIE e KOMITETCHITN
HaunmeHnoBaHMe pa3/ienoB U TEM |BCET |ayJUTOPHOM . 7
..\ |CAMOCTOATEIHHON |OLIEHOYHOIO
0 (KOHTaKTHOM)
paboThI CpeacTBa
paboTHI
Pa3neun 1 JlesioBoe o01enne B (117 |48 69 Kontpomnbro (U1-3yk-4
npodeccuoHaIbLHOM chepe € 3aJ1aHue,
Tema 1 OcHoBHble npuHIMIEI M |58 (24 34 KOHTPOJIbHA
MPUEMBbI aHAJIN3a UHOS3BIYHBIX s pabota
po(ecCHOHATIBHBIX TEKCTOB
Tema 2. OcHoBbl peepupoBanus n59 |24 35
AHHOTUPOBAHUSA TEKCTOB
po(hecCHOHAThHON TEMaTHKN
KonTtposnb 27
HToro 3a cemectp 144 48 69 N/1-3yk-4
HUToro nmo gucuuiinue 144 48 69 N/1-3yx-4
Aurmmiicknit/Hemenkuii 361k
OuHo-3a04yHast popma oOyueHunst
4 cemecTp
TpynoeMKOCTh, HaCOB [Tepeuenn
Py > Hamuvenosa | ¥
B TOM YHCJIE e KOMIIETEHITN
HanmeHoBaHME pa3/ienoB U TEM |BCET |ayTUTOPHOM . 17}
.\ |CAMOCTOSATEIHLHON |OLIEHOYHOIO
0 (KOHTaKTHOM)
paboThI cpelcTBa
paboThHI
Paznen 1 JlenoBoe oomenne B (117 |20 97 Kontpomnbro (U1-3yk-4
npodeccuoHaIbLHOM chepe € 3aJ]aHue,
Tema 1 OcHosuble npuHIMnBeI u - (58 |10 48 KOHTPOJIbHA
MPUEMBI aHAIN3A UHOS3BIYHBIX s paboTa
HpO(l)eCCI/IOHaJ'IBHBIX TCKCTOB
Tema 2. Ocnossl pedepupoBanust 159 (10 49
AHHOTUPOBAHUA TCKCTOB
po(heCcCHOHATIBbHON TEMAaTHKU
KonTpoms 27
Hroro 3a cemectp 144 |20 97 N/I-3yk-4
HToro mo qucuuiinue 144 |20 97 NT-3yk.4
Anrmmiicknii/Hemenkuii 1361k
3aouynas popma oOyueHust
4 cemecTp
Tpy0eMKOCTb, 4aCOB Haumenona (Ilepeuens
B TOM YHCJIC HUE KOMITETCHITH
HaunmenoBanue pa3aenoB u TeM [Bcer » v .
o |AYAMTOPHOH |cAaMOCTOATENLHOMN |OLCHOUHOrO |1
(KOHTAKTHOM) |pabOTHI CpelcTBa




paboTHI

Pa3nen 1 /lesioBoe oomenne B (135 |6 129 KontpomnbHo (U 1-3yk-4
npodeccuoHaIbLHOM cepe € 3aJ]aHue,

Tema 1 OcHOBHBIE IpUHIMIIBI B |67 |3 64 KOHTpPOJIbHA

NPHEMbI aHAIN3a UHOS3BIYHBIX 1 paboTa
npodeccroHAIbHBIX TEKCTOB

Tema 2. OcHoBbl peepupoBanus n68 |3 65

AQHHOTHPOBAHHS TEKCTOB
po(heCcCHOHATIbHON TeMaTUKU

Kontposnb 9
HToro 3a cemectp 135 |6 129 N/T-3yx-4
HToro mo nucumIInHe 135 |6 129 NI-3yk-4

4.2 Conepxxanne TMCUHUIJIMHBI 10 pa3jieiaM U TeMaM

Amnenutickuvl/ Hemeyxuii a3v1x
Paznen 1. [lesioBoe o01ienne B npogeccuoHaabHOM chepe
Ieab — GpopmupoBanne CIOCOOHOCTH K KOMMYHUKAILIUU B YCTHOM M MHUCbMEHHOH (hopMax Ha
PYCCKOM U AHTJIMMCKOM SI3BIKAX JUIsl PEIICHMs 3a/lad MEXKIMYHOCTHOTO M MEXKYJIbTYPHOTO
B3aMMO/ICHCTBUSI.
3agaum — U3y4YeHUsI HHOCTPAHHOTO S3bIKa OMPENEISIOTCS B MEPBYIO0 OYEpelb KOMMYHUKATUBHBIMU
Y TIO3HABATEIHHBIMU TOTPEOHOCTSIMH CIIEIIUAIICTOB COOTBETCTBYIOIIETO TPOQIIIS:
1. OBJIAACTH OJHUM M3 MHOCTPAHHBIX A3BIKOB HAa YPOBHC HEC HMKC Pa3roBOPHOIO,
2. OCBOWUTH HaBBIKH UCHOIL30BAHHUS COBPCMCHHBIX TEXHUYCCKUX CPCACTB U I/IH(I)OpMaHI/IOHHbIX
TEXHOJIOTHH JUTA pEHICHUS aHAJIMTUYCCKUX 3a/1ay.

IMepeyennb yueOHBIX 3J1eMEHTOB pa3jieJia:
Tema 1. «OcHOBHbIE NIPUHIUIBI U IPUEMbI AHAIN32 HHOSI3bIYHBIX MPOo¢ecCHOHATbHBIX
TEKCTOBY.

NudopmarmonHnas smoxa u WHGOPMAIMOHHAS KYJbTypa COBPEMEHHOTO crelmanucTa. [loHsTre
00 napopmarmonnom obmiectse. [Ipodbaembl 1 BEI30BbI HHOPMAIIMOHHON AIIOXHU B acIleKTe III00aIn3aIum.
Tekcr kak Hocutenb uHpopmanuu.  CoBpeMEHHBIE TEXHMYECKHE CpelcTBa W HMH(OpPMalUOHHBIC
TEXHOJIOTHH, HEOOXOIUMBIE Ul PEIICHHs aHATUTUYECKHX 3a/1a4 NMpHU pabOTe ¢ MHOS3BIYHBIMU TEKCTaMU
npodeCcCHOHANBEHOW TEMAaTHUKHU: JIIEKTPOHHBIC CJIOBapu, 0a3bl JAHHBIX, TOMCKOBBIE CHCTEMBI, CHCTEMBI
YCTHOTO M THCBMEHHOTO MAaIIMHHOTO IepeBoaa. Mcropus MammuHOTr0 iepeBoaa ot 40x rr. 20 B 10 Hammx
nHed. [IpuHIUIbl neiicTBHS COBPEMEHHBIX CHCTEM MAIIMHHOTO IepeBoaa. BO3MOXHOCTH, JOCTOMHCTBA H
HE/IOCTaTKU COBPEMEHHBIX CUCTEM MAIIMHHOTO TIEPEBO/IA.

Tema 2. «OcHOBBI pepepupoBaHUsi U AHHOTHPOBAHUSA TEKCTOB NMPodecCHOHATBHOM
TeMaTHKN».

PedepupoBanne Kak pa3sHOBHIHOCTH Kommpeccud Tekcra. Bunpl pedeparos. Ctpykrypa pedepara.
TpeboBanus k pedepary. Knuie n ycToliunBbie BIpakeHHs, UCTIONb3yeMble B pedepatax. PedepupoBanue
WHOSI3BIYHBIX TEKCTOB NpodecCHOHaIbHOM TeMaTuku. PedepaTuBHbII epeBo.

AHHOTHpPOBaHHE KaK pa3HOBHMJHOCTb KOMIIpECCHM TeKcTa. Buael anHoTanmil. CTpyKTypa aHHOTALMU.
TpeOoBanmst k anHoTanmu. Kimme wu ycToilumBble BBIpaKEHHS, WCIIONb3YyEMble B aHHOTAIHUX.
AHHOTHPOBaHNE HHOS3BIYHBIX TEKCTOB MPO(ecCHOHANbHOI TeMaTHKu. [lepeBo/1 aHHOTaIHH.




4.3 TemaTn4yecknii IJIaH Mo 04HOM popMe o0yueHU s

Anenunickuu azvix / Hemeyxuu s3vix

Paznen 1 /lesqioBoe o0menne B npogeccuoHanbHOM chepe

KonTakTHas paboTa 00y4armuxcs ¢ mpernoaBaTesieM (3aHsATHS CEMHHAPCKOTO THITA — CEMHHAPBI,
MIPAKTUYECKHE 3aHITUSL, TPAKTUKYMBbI, JAOOpaTOpHbIE paOOThI, KOJUIOKBUYMbI U UHBIE

AHAJIOTHYHBIC 3aHSITHSI)

Tema dopma u METOJ TpynoeMKoCTb,
IIPOBEJICHUS 3aHATHUS yac

Tema 1. «OCHOBHBIEC IPUHIIUTIBI U IPUEMBI [IpakTrueckoe 3aHsTHE 19

aHaJIN3a MHOS3BIYHBIX TPOPECCHOHATBHBIX

TEKCTOBY.

Tema 1. «OcHOBHbBIE IPUHLIUIIBI U TPUEMBbI ['pynmoBast quckyccus™ 5

aHaJIM3a UHOS3bIYHBIX MPO(EeCCHOHATBHBIX

TEKCTOBY.

Tema 2. «OcHoBbI pepepupoBanus u [IpakTuueckoe 3anaTue 19

AHHOTHPOBAHUS TEKCTOB MPO(eCCHOHATBHOM

TEMaTUKN».

Tema 2. «OcHOBBI pedepupoBaHus U Kpyrasiit cron * 5

AHHOTHUPOBAHUS TCKCTOB HpO(I)eCCHOHaHBHOﬁ
TEMATUKHN».

- yueOHble 3aHATHUs, 0OOeCIIeUHBAIOIME PA3BUTHE Y 00yUaIOIIUXCsl HABBIKOB KOMaHIHOM paboTHhl,
MEXJIMYHOCTHOW KOMMYHMKAIIMW, TPHHATHUS PEIICHHUH, JIMACPCKUX KadecTB B | pasmene — 10

4acCoB.

CaMocTrosTenbHas pa60Ta

HaunmenoBanue
TpynoemMkocTs,
Tema OLIEHOYHOT'O
4acoB
cpencTBa
Tema 1. «OCHOBHBIE NPUHIIUIBI ¥ TPUEMBI aHATIN3A 34
MHOSI3bIYHBIX PO(ECCHOHATBHBIX TEKCTOBY. KontponbHoe
3aj1aHue,
Tema 2. «OcHOBBI pepeprupoBaHUs U AaHHOTUPOBAHUS 35 KOHTpOJIbHAs
TEKCTOB MPOo(HeCcCUOHATHFHON TEMATHKN. pabota

4.3 TeMmaTH4eCKHi IVIAH IO 0YHO-32049HOM (popme 00yUeHUsI

Anenutickuu azvix / Hemeyxutl sa3v1k

Pasznea 1. /lesioBoe o01enue B npogeccuoHanbHoii cepe

KonTakTHas pabota 00y4aromuxcs ¢ npenojaBaTesieM (3aHATUSI CEMUHAPCKOT0 THIa — CEMUHAPBI,
MPAKTUYECKHE 3aHATHS, TPAKTUKYMBbI, Ta0OpaTOpHbIE pabOThI, KOJJIOKBUYMBI U MHBIE

aHAJIOTUYHBIE 3aHATHUSA)

Tema dopMa u MeTox TpynoemMKkocCTs,
ITPOBEACHUS 3aHITHS yac

Tema 1. «OcHOBHBIE IPUHLIUIIBI U TPUEMBI IIpakTrueckoe 3aHsATHE 8

aHaJIM3a UHOS3bIYHBIX MPO(ECCHOHATIBHBIX

TEKCTOBY.

Tema 1. «OcHOBHbBIE IPUHLIUIIBI U TPUEMBbI ['pynnoBas auckyccus™ 2

aHaJIn3a NHOA3BIYHBIX HpO(I)eCCI/IOHaJ'ILHLIX
TEKCTOB».




Tema 2. «OcHOBBI pedeprupoBaHus U [IpakTrueckoe 3aHsATHE 8
AHHOTHPOBAHUS TEKCTOB NMPO(ECCHOHANBHOM
TEMaTHUKH.
Tema 2. «OcHOBBI pedepupoBaHus U Kpyrasiit cron * 2
AHHOTHPOBAHUS TEKCTOB MPO(EeCCHOHATBHOM
TEMATUKW.

- yueOHbIe 3aHATHUs, 0O0eCIeUNBAIOIME PA3BUTHE Y 00yUaIOIIUXCsl HAaBBIKOB KOMaHIHOM paboTHhl,
MEXJINYHOCTHOM KOMMYHUKAIIUU, IPUHATUS PELICHUM, TUIEPCKUX KadyecTB B | pasnene — 4 ydaca.

CamocrosTenbHas pabora

HaumenoBanue
TpynoeMKoCTb,
Tema OLICHOYHOTI'O
4acoB
cpeAcTBa
Tema 1. «OcHOBHbBIE IPUHLIUIIBI ¥ IPUEMBI AHATIN3A 48
MHOSA3BIYHBIX MPO(PECCUOHANBHBIX TEKCTOB. KonTponbHoe
3a71aHue,
Tema 2. «OcHOBBI pedepupoBaHus U aHHOTUPOBAHUS 49 KOHTPOJIbHAS
TEKCTOB MPO(PECCHOHATTBHON TEMaTHKI. pabota

4.5 TemaTu4yeckuii IJ1aH M0 3204HOH Gopme 00yyeHHs

Anenunickuu azvix / Hemeuxuil s3v1x

Pa3nen 1. [lesioBoe o0meHue B npogeccuoHaibHoi chepe
KonTaktHas pabota 00y4aromuxcs ¢ npenoaBaTesieM (3aHsATUsI CEMUHAPCKOTO THUIA — CEMUHAPBI,
MPAKTUYECKHE 3aHITHSI, TPAKTUKYMBbI, TAO0OpaTOpHbIE pa0OThI, KOJUIOKBUYMBI U UHBIE
aHAJIOTUYHBIE 3aHATUS)

Tema dopmMa 1 METOA MPOBEACHUS TpynoemMKkocTs,
3aHATUSA yac

Tema 1. «OcHOBHBIE IPUHLIUIIBI U TPUEMBI
aHaJIN3a MHOS3BIYHBIX MPOPECCHOHATBHBIX
TEKCTOBY. [IpakTHueckoe 3aHaTHE
Tema 1. «OCHOBHBIE IPUHLIUIIBI U TPUEMBI 3
aHaJIM3a UHOS3bIYHBIX MPO(ECCHOHATIBHBIX
TEKCTOBY.

Tema 2. «OcHOBBI pepepupoBanus u

aHHOTHUPOBAHHUS TEKCTOB

poeCCUOHATBHONU TEMATUKI». % 3
I'pynmnoBas quckyccus

Tema 2. «OcHOBBI pedepupoBaHus U

aHHOTHUPOBAHHUS TEKCTOB

poheCCHOHATILHON TEMAaTHKU.

*- - yueOHBIC 3aHATHUS, 00ECIICUNBAIOIINE PA3BUTHE Y 00YUYAIOIINXCSI HABBIKOB KOMaHIHOU
paboThl, MEXXITUYHOCTHOW KOMMYHHKAITNH, IPUHITHS PEIICHUN, JIMJEPCKUX KaYeCTB BO 2 pa3jere
— 3 gaca.

CamocrosiTenbHas paboTa

HanmenoBanue
TpynoemMkocTs,
Tema OLIEHOYHOTI'O
4acoB
cpencTBa
Tema 1. «OcHOBHBIE IPUHLIAIIBI U IPUEMBI aHATIN3A 64 KontponbHoe
MHOSI3bIYHBIX TPO(ECCHOHATBHBIX TEKCTOBY. 3aJ[aHuE,
KOHTpOJIbHAs
Tema 2. «OcHOBBI pepepupoBaHrs 1 aHHOTUPOBAHUS 65 pabota
TEKCTOB NPO(EeCCUOHATBHON TEMaTUKH.




5. Meroauyeckue YKa3aHus 1Jsl 00y4alOIIUXCHA M0 OCBOEHUIO TUCHMILIHHBI

OCHOBHBIMM BUAaMU YYEOHBIX 3aHATUH 1o aucuuruHe «PedeprupoBaHre M aHHOTHPOBaHUE
HAYYHBIX TEKCTOB HAa MHOCTPAHHOM SI3bIKE» M OPTaHH3AI[OHHBIMH (pOopMaMu OOYUCHHS SBISIOTCS: JEKINU,
3aHATHUS] CEMUHAPCKOTO THIA, KOHCYJIbTAINs, CAMOCTOATEIbHAS padoTa 00ydaromerocs.

Jlekuusa sBnseTcs ONHUM M3 BaXKHEWIIMX BHUAOB YYEOHBIX 3aHATHH M COCTaBIAECT OCHOBY
TEOPETHYECKOW TOATOTOBKH oOydaromuxcs. Ee menb - naTte cucTeMaTH3MpPOBAaHHBIE OCHOBBI HAYYHBIX
3HaHUU 0 y4eOHOH NuCIUITnHE (MOIYI0), aKIIECHTUPOBaB BHUMAaHUE HAa HAMOOJIee CIIOKHBIX U Y3JIOBBIX
BOmpocax TeMbl. JIeKuusi JOKHA CTHUMYJIHPOBATh aKTHBHYIO MO3HABATENbHYIO JESTEIBHOCTH CTYACHTOB,
cnoco0cTBOBaTh (POPMHUPOBAHUIO MX TBOPUYECKOTO MBINUICHHS. J[Is1 YTEHUS OTHAENBHBIX JEKIUHA MOTYT
NPUIIAMIATECS BEAYIINE YYeHbIE M3 APYTUX 0Opa30BaTENbHBIX, HAYYHBIX YUPEKICHUH, CHEIUAIHCTH U3
YUpEeXKIACHUM.

3aHATHS CEMHMHApCKOrO THIIA — BHJ Y4eOHOro 3aHATHS, HA KOTOpPOM oOOydaromuecs MoJ
PYKOBOJICTBOM TIPETIOABATENSI BBHIIOJIHSIOT ONPEIETICHHBIE COOTBETCTBEHHO COPMYINPOBAHHBIE 3a/1a9H C
LIEThI0 YCBOCHHS HAyYHO-TEOPETHUECKUX ITOJIOKEHUH Y4eOHOW MUCIMILTUHBI (MOTYJs), MPHOOpPETEHHS
YMEHUH W HaBBIKOB HMX NPAKTHYECKOTO NPUMEHEHHS, OIBITa TBOPYECKOH NESTETBHOCTH, OBJIAJCHHUS
COBPEMEHHBIMH METOAaMH MPAaKTHIECKOH pabOTHI, B TOM YHCIIE C IPIMEHEHHUEM TEXHUYECKHUX CPEJICTB.

3aHATHS CEMHUHAPCKOTO THIIA MOTYT MPOBOJHUTHCS B (pOpME TPEHUPOBOK, PEIICHHH MPAKTHIECKUX
3aaa4, KOMIBIOTCPHBIX MMPAKTUKYMOB, I'PYIIIIOBLIX ITPOCKTOB, MAaCTEP-KJIACCOB, ACIOBBIX U POJICBBIX UI'D U T.
II.

3aHATHS CEMHMHApPCKOTO THIIA MPOBOAATCS B ayJUTOPHAX WIM B Y4eOHBIX JIabOpaTopHsX,
OCHalI€HHbIX HCO6XOI{I/IMBIMI/I TCXHUYCCKUMHU CPCACTBAMU O6y‘IeHI/IH, BBIYHMCJIMTEILHOM TEXHUKOM.

Koncynbranus — Bua yueOHOTO 3aHATHSA, HA KOTOPOM OOyYaroIuiics MOJy4aeT OT MPeroiaBaTes
OTBETHl Ha KOHKPETHBIC BOIPOCH WM OOBSICHEHUS OTIEIBHBIX TEOPETHYECKHX IIOJNOKEHHH M X
MPAaKTHYECKOTO HMCIONb30BaHMs. KOHCYIbTallMM TPOBOIATCS PETYISIPHO W HOCAT KaK WHIUBHIYaJIbHBIH,
Tak W TpynmnoBoil xapakTtep. OCHOBHas 3ajava TPYNIOBOTO KOHCYJIBTHPOBAaHUS — MOAPOOHOE IHOO
yriryOJeHHOE PacCMOTPEHHE BOIPOCOB TEOPETHUECKOIO Kypca, OCBOCHHE KOTOPBIX, KaK MpPaBUIIO,
BBI3BIBACT 3aTpyJHEHHE Y YacTh oOydarommxcs. [1o skemaHuio oOydaromuxcs BOSMOXKHO BBIHECEHHE Ha
O6cy)KI[eHI/Ie JOMNOJHUTCIIBHBIX BOIIPOCOB, BBI3BIBAIOMIUX Y HHUX OCO6I)II>1 HMHTCPEC, KOTOPHIC HE IMOJTYUUIN
JOCTaTOYHOTO OCBEIICHHS B JIEKIIUOHHOM Kypce.

M3ydyeHne OTAENBHBIX TEM JUCHUIUIMHBI BHEAYAWTOPHO SBISCTCS OJHMM W3  BHIOB
CaMOCTOSITETbHON pabOThl M PEKOMEHYETCS ISl CTYJCHTOB 3a09HOT0 00yYeHHS.

CTyneHThl OYHOTO OOY4YEHHS M3YYaloT TEMBI M0 YKa3aHHIO IperojaBaTels JM00 Mo cOOCTBEHHOM
WHHIMATHBE B CIy4asX JOMyIIEHHBIX MMH HEOOOCHOBAHHBIX IPOIYCKOB 3aHATHI WIM B Leisix Ooiee
yriryOJIeHHOW TpOpabOTKM ONMpPEAENEHHBIX TEM, BBI3BIBAIOIINX HAYYHO-MCCIIEAOBATEIILCKHI HHTEPEC
00y4aroIerocs.

KonTposib ycrieBaeMOCTH M KayecTBa MOJIOTOBKH OOYYAIONIUXCS TOJPA3ACISICTCS Ha TEKYIIUH
KOHTPOJITb U TIPOMEXYTOUHYIO aTTECTALHIO.

Texymumii KOHTPOJIb TPeTHA3HAYEH [T TPOBEPKU X0JIa M KaYecTBa YCBOCGHUS YUeOHOTO MaTepHara,
CTUMYJIMPOBaHUS YU€OHOM pabOThl 00YUAIOIIMXCS U COBEPIICHCTBOBAHUS METOMKHU MTPOBEICHHS 3aHATHIM.
OH npoBOIUTCS B XOJIE BCEX BUIOB YUEOHBIX 3aHATHH B (POpMeE, MPEIYCMOTPEHHOH TEMaTHYECKUM IITIAHOM
C UCTIOJIb30BaHHEM KOHTPOJIBHBIX 3aJaHUI U MICbEMEHHON KOHTPOJILHOM paboThI.

HpOMe)KYTO‘IHaH aTTecTanus yCn€eBacMoOCTH u KayecTBa IIOAIOTOBKH 06yqa}onmxcsl
npejHa3Ha4YeHa IS ONpEeAeIeHHs CTENeH! AOCTHKEHUS YUeOHBIX IieIel 10 AMCIMIUIMHE W TIPOBOJUTCS B
(hopme 3Kx3ameHa.

OOyuaromyecss TOTOBATCA K TIPOMEXYTOYHOM aTTeCTaIllMk  caMocTosTenbHO. [loaroroBka
3aKJIIOYa€TCd B M3YUCHHUU IMPOrpaMMHOI'0 Marcepuajlia JUCHUILUIMHBI C MCIOJb30BAHUEM JIMYHBIX 3armcei/'1,
C/IETaHHBIX B Pa0OYMX TETPassiX, U PEKOMEHIOBAHHOW B MPOLECCe U3YUECHHUS TUCHUIUINHBI INTEPaTypPHI.

6. OneHOYHbIEe MaTepHAIbI
OrneHouHBIC MaTepuaibl B BUje (POHIA OIEHOYHBIX CPENCTB 1Mo aucturinHe «PedepupoBanue n
AHHOTHUPOBAHME HAYYHBIX TEKCTOB HAa MHOCTPAHHOM SI3BIKE» IMPEJCTABIEHBI B MPUIOKEHUU A K
paboueii mporpamme AUCITUTUITHHBL.



7. Y4eOHO-MeToAuYeCcKOoe H MaTepUAJIbLHO-TeXHUYecKoe ofecneyeHue JUCIUNINHBI
7.1. DnexkTpoHHBIe 00pa3oBaTeabHbIe pecypcbl (JOP)

*
y‘-I€6HO'M€TOl[I/I‘-IeCKOC o0OecrieueHue 1o JUCHUIUINHE .

Ne

ABTOp, Ha3BaHUE, MECTO

/i u3aaHus, u3aaTejabCTBO,

roa u3JgaHus, KOJIMYCCTBO
CTpaHuI]

Ccruika Ha DOP B OBC Akagemuun

1. Hosukosa T.C.,
CriueBa E.M., Jlyny E.B.

MeTtoanueckue

pPEKOMEH AN "
3aJaHus JUTS
CaMOCTOSITEIILHOM

paboThl 1O AMCIUIUIMHE
«AHIIMHACKUN  s3BIK B
pohecCHOHATLHOM
nesteapHocTH» [Teker] /
OI'BOY BO Cwmonenckas
I'CXA; [T.C.HoBukoga,
E.M.CsrueBa, E.B.Jlyny]
—Cmonenck, 2018. —18c.

https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%

D1%82.%D1%83%D0%BA. %D0%90%D0%BD%D0
%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA
%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B

%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0

%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%
D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0

%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1
%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD
%D0%BE%D1%81%D1%82%D0%B8.pdf

DNeKTpPOHHBIE yueOHbIC U3JaHUS B JIEKTPOHHO-O0MOIMoTeunbix cuctemax (ObC)*:

No | ABTOp, Ha3BaHUE, MECTO
1/ | U37aHus, TOJI U3aHHUs, Ccpuika Ha yueOHoe uznanue B 9bC
I | KOTUYECTBO CTPAHUI]
OcHoBHas TuTepaTypa
1 |fAxyruna O.JI., Jlyny E.B.| http://www.sgsha.ru/sgsha/biblioteka/36Metod_inyaz.pdf

OO0yueHnue pedepUpPOBAHUIO H
AHHOTHPOBAHUIO Ha
WHOCTPAaHHOM SI3BIKE
(aHrnMiicKOM, HEMEIKOM)
y4eOHO-METOANYECKOE
nocobue il CTYICHTOB
CEJIbCKOXO3SIICTBEHHBIX BY30B
/ OJL. Skyrtuna, E.B. Jlyny. —
Cmonenck : @OI'BOY BO
Cmonenckorn I'CXA, 2018. —
84c.

HoBukosa T.C., CrrueBa
E.M. NHoCTpaHHBIN A3BIK B
Hay4YHOU U

npodeccuoHaNBHOM

NeATeTbHOCTH B cdepe
ATIK: METOJIUYECKHUE
pEKOMEH TaliH c

3alaHUsIMU U1 CTYJEHTOB-
OakanaBpoB  HamlpaBlE€HUS
MOATOTOBKH «ODKOHOMHMKA)).
— Cwmornenck, ®I'bOY BO
CMmonenckas I'CXA, 2019.
—84c.

https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%8
2.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%2
0%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80
%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1
%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%
D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%
D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D
1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0
%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%?2
0%D0%90%D0%9F%D0%9A.pdf

JlononHuTenpHas IUTEPATYpa



https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
http://www.sgsha.ru/sgsha/biblioteka/36Metod_inyaz.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf

1 |CmupHoBa AH.,
EmenbsiHOB AA.
AHTTIMACKUHA  SA3BIK  UIA
JIETIOBOTO OOIIIEHUS:

yuae0.mocobue. —
[DnexkTpoHHBIN pecypc] —
DJIeKTpOH. 1aH. — MIBaHOBO:
®I'BOY BIIO
«Poccuiickuit
SKOHOMMYECKU I
yHuBepcuteT umenu [.B.
IInexanoBay, 2012 — 107 c.

http://ebs.rgazu.ru/index.php?q=node/3569

2 | HosuxoBa T.C., CrrueBa
E.M. HNHocTpaHHBINA S3BIK
JIeIOBOr0  OOIEeHUs B
MAChMax u
JOKyMEeHTax:y4eOHoe
nocobue s CTYIEHTOB
CEJIbCKOXO03SUCTBEHHBIX
BY30B. —CMOJIeHCK,
OI'bOY BO CwmoneHckas
I'CXA, 2019. -127 c.

https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%
B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%
D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0
%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0
%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.
%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89
%20-
%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0
%B8%D0%B5.pdf

7.3 CoBpeMeHHBbIE PO(ecCHOHAIbHBIE 0a3bl JAHHBIX
«[apanT-anamutuk» http://www.garant.ru

«KoncynprantlLimrocy»» http://www.consultant.ru/

7.4 UndopmanimoHHbIE CIIPABOYHbIC CHCTEMbI
Wudopmarmonnsie cucteMsl MuHcenbxo3a Poccun http://opendata.mex.ru/opendata/
denepanbHas ci1yx0a rocyaapcTBeHHoO# cratuctuku. http://sml.gks.ru/

7.5 CoctaB 000py/10BaHMs, TEXHUYECKHX CPeICTB 00y4eHHsl, JMIEH3HOHHOT0 H CBOOOIHO
PacnpoCTpaHseMOro MpPOrpaMMHOro odecreyeHusi, B TOM 4HcJie 0Te4eCTBEHHOI 0

NMPON3BOJICTBA

HaumeHoBaHue yuyeOHBIX
ayauTOpHii As
NnpoBeIeHUst y4eOHbIX

o0opynoBaHus (B T.4. BUPTYa/bHbIe | pacmpocTpaHsieMoe MPOrpaMMHOe

Ilepeuensn JInneH3nonHoe U CBOOOIHO

B . AHAJIOTH) M TEXHUYECKHUX CPeIcTB obecmeyeHne, B TOM YHCJIE
3aHATHI U IOMeELeHU NJIs
. 00yueHust 0TE4YeCTBEHHOI'0 NPOU3BOACTBA
CaMOCTOSATEIbHOI padoThI
VYuebnas aynutopust 205 ms | Crenpanuzuposannast Mebenb-ctonbl, | 1. OmepanuonHas cuctema Windows XP,
IIPOBEICHHS 3ampsTuii | cTynesa, maptel.  Jlocka  ayamtopHas. | Windows 7, Windows 10 s
CEMHHAPCKOro THIA, Kommetotep B cbope— 16 mt. Kommbrorep | 06pa3oBaTenbHBIX OpraHH3annil (HQHHHCKa
npenonasatens B coope. Habop yueOHO- | Azure Dev Tools for Teaching mo
IpynmnoBbIX " - . . ;
MHMBILTYATBHBIX HAIJISTHBIX TOCOOHH. nporpamme Microsoft Imagine Premium B
Y . pamkax cornamenus Nel204024138 ot
KOHCYJbTAallUH, TEKYLIEro 01022020)
KOHTPOJIs u 2. Od¢ucnoe IIO wu3 cocraBa makera
NPOMEKYTOYHOMI MicrosoftOffice 2003, 2007, 2010, 2013
arrecraliui B  y4eOHOM Pro u Std Kopnoparushas sunensus OLP
KopIyce No 1, (morosop ¢ OO0 «Pwureiin-cepsucy Nel'PC-
PACIIONIOKEHHOM TI0 aJIpecy: 000545 ot 26.11.2014)
214000 CMoJIeHCKast 3. AHTHBHPYCHOE ITPOrPaMMHOE

o0macte, r. CMOJCHCK, VIL
Bonbmas Coserckas, 1.10/2

ob6ecrieuenne KasperskyEndpointSecurity 1
yearEducationalRenewalLicense
(Cy6nuuensuonHsIit gorosop Nel10-53/20
ot 10.08.2020)

VYyebnas ayauropus 410 mns | Cneruanu3upoBaHHas MeOETb-CTOIIBI,
MIPOBEICHUS 3aHIATHH | CTyJNbs, MapThL.. Jlocka aymuTopHas,
CeMHMHAPCKOro THNa, | Tpudyna. CTeH I 00yJaronue.

TPYNIOBBIX "



http://ebs.rgazu.ru/index.php?q=node/3569
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
http://www.garant.ru/
http://www.consultant.ru/
http://opendata.mcx.ru/opendata/
http://sml.gks.ru/

HHIUBUAY AJIBbHBIX

KOHCYJbTAIHH, TeKylero
KOHTPOJIS "
NPOMEKYTOYHOM

arTecraid B  yueOHOM
Kopmyce Ne 1,
PAcCIIOI0KEHHOM MO afpecy:
214000, CMmoneHcKas

obmacte, r. CMOJCHCK, VI
Bonwmas Coserckas, 1.10/2

VYuebnas aymuropus 203 -
noMenieHne A
CAMOCTOAITEIbHONH PadoThI
B yueOHOM Kopmyce Ne 1,
PAacIOI0KEHHOM MO aJpecy:
214000, CwmoJteHcKast
obmacte, r. CMOJIEHCK, YII.
Bonbsmas Coserckas, 1.10/2

Crieranmu3upoBaHHas MeOenb-CTOJEI,
cTynbd, naptel. KoMmnelotep B cOope ¢
HNOAKIIOYEHHeM K cetd WHTepHeT M

o0ecIieueHneEM JOCTyTIa B
ANIEKTPOHHYIO UH(POPMAIMOHHO-
00pa30BaTEeIBHYIO cpeny

opraHuzanuu— 18 mr.

1. Omneparmonnas cucrema Windows
XP, Windows 7, Windows 10 s
o0pa3oBaTenb-HbIX opraHuzanui
(ITomnucka Azure Dev Tools for

Teaching mo mporpamme Microsoft
Imagine Premium B pamkax
COTJIalleHus Ne1204024138 oT
01.02.2021)

2. Oducnoe 1O u3 cocraBa mnakera
Microsoft Office 2003, 2007, 2010,
2013 Pro u Std KopnoparuBHast
maner3uss OLP  (moroBop ¢ OOO
«Pureiin-cepuc» NeI'PC-000545 ot
26.11.2014)

3. AHTUBUPYCHOE IIPOrPaMMHOE
obecnieuenne Kaspersky Endpoint
Security 1 year Educational Renewal
License (CybauiieH3HOHHBII 0TOBOP
Nel1O-56/20 ot 18.05.2020)




[Tpunoxenue A

MMUHHCTEPCTBO CeJIbLCKOro xo3sucTBa Poccuiickon @eaepaunu
DenepajbHOE rOCYyIAPCTBEHHOE 0K0IKeTHOE 00pa3oBaTe/IbHOE YUPeKACHUEe
BbICIIETr0 00pa30BaHUSA
«CMosIeHCKasl TOCYAapPCTBEHHAS CEJIbCKOXO0351iICTBEHHAS aKaJAeM U

DoH/1 01IeHOYHBIX CPEACTB /JIsl I0OBe/IeHUsI TEKYIIero KOHTPOJIS U MPOMeKYTOYHOM
arrecTauMu 00y4arommxcs no aucuniviuie «PedeprupoBanne 1 aHHOTHPOBAHNE HAYYHBIX
TEKCTOB HA HHOCTPAHHOM SI3bIKE»

Hampasnenue moarorosku 38.03.01 JxoHoMuKa

HampaBnennocts (nmpoduiis) nporpaMmMel Byxrajarepckuii yuer, aHaJau3 U ayuT
B npeanpusaTuax u opranusanusax AIIK

KBanudukauus 6axaaaBp

dopma 00ydeHUsI 0OUHAS, OUHO-3204HASL, 320UHAS

Cwmostenck 2021



1. Onucanue nmoka3arejiei u KpPpUTEPUEB ONCHUBAHUA C(l)OpMPIpOBaHHOCTI/I KOMIIeTEHIINii Ha

PAa3JIMYHBIX 3Tanax ux GopMUpPoOBaAHUS

Nunukatopel YpoBeHb OCBOCHUS HuamenoBanu
JIOCTUKEHUS [lnanupyemele pesyibTatsl € OLIEHOYHOTO
00yueHus

KOMIIETEHIINHT CpeIcTBa
N/I-3yx-4 [ToporoBsiii 3Haer: KonTposibHOE
OcymectBiser | (yIOBIETBOPUTEIBHO | - 0COOCHHOCTH JI€TI0BOM 3aJlaHue,
JIEJIOBYIO ) KOMMYHHKAIUIO B (hopMaTe KOHTPOJIbHASI
KOMMYHHKAIUIO KOPPECHOH/ICHIIUN Ha NHOCTpaHHOM | paboTa
B (hopmare A3BIKE;
KOPPECHOH IEHIT - HOpPMBI U MIpaBUJIa MOCTPOCHUS
WU Ha JIEJIOBBIX TUCBMEHHBIX TEKCTOB Ha
MHOCTPAaHHOM MHOCTPAaHHOM SI3bIKE
SI3BIKE C YUETOM Ymeer:
0COOEHHOCTEMH - OCYIIECTBIIATD JEIOBYIO
CTUJIMCTUKU KOMMYHHUKAIMIO B MUCbMEHHOM
oUIHaTBEHBIX dbopMe Ha HIHOCTPAHHOM SI3BIKE;
MHUCEM - UCTIOJI30BaTh HHOCTPAHHBIH SI3bIK
B IIpo(hecCHOHANIbHOI 1eATEIbHOCTH
JUISL OCYLIECTBIICHUS JIEJIOBOM
MEPETUCKH U AIEKTPOHHBIX
KOMMYHHUKaIUH.
Baaneer:
- HaBBIKAMU JICJIOBOM KOMMYHUKAITIU
B MMUCBbMEHHOM (hopme Ha
WHOCTPAHHOM SI3BIKE;
- HaBBIKaMU COCTaBIICHUS U
IIEPEBO/A JIEJI0BOM TOKYMEHTALlUX Ha
MHOCTPAHHOM SI3BIKE.
IIponBUHYTHII 3HaeT TBepao: KoHntponbsHOE
(xoporto) - 0COOEHHOCTH JIeTTOBOU 3aJlaHue,
KOMMYHUKAIMIO B popmMare KOHTPOJIbHASI
KOPPECHOH/ICHIIUN Ha MHOCTPaHHOM | paboTa

A3BIKE;

- HOPMBI U IIpaBUJIa TOCTPOEHHUS
JIEJIOBBIX MUCbMEHHBIX TEKCTOB Ha
MHOCTPaHHOM SI3BIKE

Ymeer yBepeHHO:

- OCYLIECTBJIATD JEJIOBYIO
KOMMYHHKAIUIO B TUCbMEHHON
(dopmMe Ha HHOCTPAaHHOM S3BIKE;

- UCII0JIb30BaTh HHOCTPAHHBIN S3BIK
B IPOeCCUOHATIBHOM 1A TEIbHOCTH
JUISL OCYILIECTBIICHUS JI€I0BOM
NEPETUCKH U AIEKTPOHHBIX
KOMMYHHUKaIUH.

Baaneer yBepeHHoO:

- HaBbIKaMU JIeJI0BOM KOMMYHHUKAIIUU
B IMCbMEHHOH (opme Ha
MHOCTPAHHOM SI3bIKE;

- HaBbIKaMU COCTaBJICHUS U
IIepeBOJia 1€J10BOM JOKYMEHTAIMK Ha




MHOCTPAaHHOM SI3bIKE.
Beicoknii HNmeer chopmupoBaBieecs KonTponsHoe
(oTIMYHO) CHCTeMAaTHYeCKHe 3HAHUSA: 3a/1aHue,
- 0COOEHHOCTH JIEIOBOM KOHTPOJIbHAS
KOMMYHHUKAIMIO B popMare pabora
KOPPECHOH/IEHIIMY Ha UHOCTPAHHOM
A3BIKE;
- HOPMBI 1 MIPaBHJIa IIOCTPOCHUS
JICJIOBBIX MMCbMEHHBIX TEKCTOB Ha
MHOCTPAaHHOM SI3BIKE
HNmeet chopmupoBaBeecst
CHCTeMaTHYeCKoe YMeHHe:
- OCYILECTBJIATH JAEJIOBYIO
KOMMYHHKAIIHIO B TMCbMEHHOM
(dbopMe Ha MHOCTPaHHOM $I3bIKE;
- UCTIOJIH30BATh MHOCTPAHHBIH SI3BIK
B IpO(eCCUOHATIBHOM 1€ TEIbHOCTH
JUISl OCYLIECTBIICHUS JIEJIOBOM
HEPENUCKH U JIEKTPOHHBIX
KOMMYHHUKaIUH.
IToxka3zan cpopmupoBaBieecs
cucTeMaTHYecKoe BJIajIeHue:
- HaBBIKAMU JI€JI0BOM KOMMYHUKAIUH
B ITUCbMEHHOU (hopme Ha
MHOCTPAaHHOM SI3BIKE;
- HAaBBIKAMHU COCTABJICHUS U
HepeBo/ia J1eI0BOM JOKYMEHTAIMH Ha
MHOCTPAHHOM SI3bIKE.
2. Onucanue MIKaJ OLEHUBAHUS
2.1 lllkana oyenusanus na smane mexKyuie2o KOHmMpou
®opMma OtcyrcTBUE IToporoselii IIponBuHYTHII Beicoknii
TEKYIIETrO yCBOEHUS (HUXKE (YmoBIETBOPUTENBH | (XOPOIIIO) (oTMYHO)
KOHTPOJIS TI0POrOBOT0) 0)
Bemmonnenn | OGyuarommuiics OO6yuarommiics OO6yuaromuiics BricraBnsercs
e HE NoKa3aJl | MoKa3aJl 3HaHHE IIOKa3aj o0yyaromemycs,
KOHTpPOJIbHBI | 3HAHUI OCHOBHBIX npoyHble 3HaHus | ecnu 80% u Oonee
X 3aJlaHuH MaTepuana MOJIOKEHUH OCHOBHBIX MUCbMEHHBIX
MPEIYCMOTPEHHO | Y4EeOHOM THCIIUTI- MOJIOKEHU N 3alaHU TOJTYYHIIN
ro paboueil | TMHBI, 3HAKOMCTBO | y4eOHOMH Y4ETKO
IIPOrpaMMOM, B | C p€KOMEHJOBAHHOM | AMCLMILIIUHBL, chopMyITUPOBAHHBI
3HaHMSX CIPaBOYHOU YMEHHE e
JOTYIIIEHBI JIUTEPaTypOM. CaMOCTOSITENIbHO | KBaTU(UIIUPOBAHH
CYyILIECTBEHHbBIE OnHako npu 3ToM pemarb bI€ OTBETHI B
npoOesl UMEeT MECTO OTCYT- | KOHKPETHbIE MIOJIHOM 00beMeE U
OCHOBHBIX CTBHE YETKOI'O U MPaKTUYECKHE o0yyaromuics
MIOJIOKEHU I JIOTHYECKOTO 3aja4w, TIPOSIBAIT
y4eOHOn OTBETA, NPEIYCMOTPEHH | MOBBIIIEHHYIO
JUCLMIUTUHEIL. JIOKa3aTeJIbHON ple paboueit Hay4HYIO U
0a3bl P OLIEHKE pOrpamMMoii, o0pazoBaTeabHO-
MOJIy4E€HHBIX OpPUEHTHUPOBATHC | KYJIBTYPHYIO
pe3yabTaToB i B APYAULIHIO.

PEKOMCHAOBAHHO
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CryneHTsl, TOKa3aBIINE YPOBEHb YCBOCHHS HHXKE IIOPOrOBOI0, HE TOIYCKAOTCS K
IIPOMEXYTOUHOM aTTecTalyu 1o AucuuIuinie «PedeprupoBanue 1 aHHOTUPOBAHUE HAYYHBIX
TEKCTOB HA UHOCTPAHHOM SI3BIKEY.

2.2 lllkana oyeHusanus Ha Imane NPOMeEICymo4Hol ammecmayuu (3auem/IK3amen)

dopma OtcyrcTBUE [Toporossrii [IponBuHyTHIN Beicoknii
MIPOMEXYTOUH | yCBOCHHMs (HUXKe | (YAOBIETBOPUTENH | (XOPOIIO) (oTIIMYHO)
O aTTecTallii | MTOPOTOBOT0) HO)
Bemonnenue | OOyuaromuiics OOyuarouiics OOyuaromuiics | BeicraBnsercs
3aJlaHui 1o HE NoKa3aJl | IOKa3aJl 3HaHHUE nokasain o0ydarommemycs,
TEeKCTaM 3HaHUHI OCHOBHBIX npouHsle 3HaHus | ecau 80% u Gosee
Marepuaia IOJIOXKEHU I OCHOBHBIX IIOCTABJIEHHBIX
IPEeLyCMOTPEHHO | y4eOHOW AMCLUN- | HOJOXKEHUH BOIIPOCOB
ro paboueil | JIMHBI, yMCHHE yueOHOI MOJIYYMJIH YETKO
IIPOrpaMMOM, B | MOJYYHTH C JUCLUILINHBL, copMyIupoOBaHH
3HAHUAX MTOMOLIBIO yMEHHE ble
JOITYLIEHBI IpenojaBaTesns CaMOCTOSITENIBHO | KBATU(DUIIUPOBAHH
CYyILLIECTBEHHBIE MpaBUWJIbHOE pemarb bI€ OTBETHI B
po0OeIbI pelieHne KOHKPETHBIE MOJTHOM 00beMe U
OCHOBHBIX KOHKpETHOMU MIPaKTUYECKHE oOyuaromuiics
MIOJIOKEHU N MIPaKTUYECKOU 3a/1a4H, IIPOSIBUII
y4eOHOM 3a/la4M U3 yucia MIPETYyCMOTPEHH | MOBBIIIEHHYIO
JAUCLMIUINHEI, MPEYCMOTPEHHBIX | ble paboueit HAy4HYIO U
UMEJI0 MECTO He- | pabodei IIPOrpamMMoii, o0pazoBaTeIbHO-
YMCHHC C | mporpaMMoH, OPHUEHTHPOBATHC | KYJIBTYPHYIO
IOMOIIBIO 3HaKOMCTBO C 1B IPYAULIUIO.
nmpenojaBareiis PEKOMEHIOBAaHHON | PEKOMEHI0BAaHH
MOJy9UTh CIIPaBOYHOU Ol CIIpaBOYHOMN
paBUJIIBHOC JIUTEPaTypOM. JmTeparype,
pemenue OnHako Ipu 3TOM | yMeEeT
KOHKPETHOH MeeT MECTO MIPaBUIILHO
IPaKTUYECKOH OTCYTCTBHUE OLICHUTH
3alaqi M3 YHCIA | yeTKOro u MOJy4YEHHEBIE
HPpEAYCMOTPEH- | JJOrHYECKOro pe3yabTaTHI.
HBIX paboueii | grpera,
IPOrpamMmon JOKa3aTeIbHOU
y4eoHo 0a3bl P OLIEHKE
JTUCHUTITUHBI ITOJTy4CHHBIX
pE3yJIbTAaTOB




3. TunoBble KOHTPOJIbHBbIE 33/IaHUSI WIH HHbIe MATEPHAJIbI, HeOOX0AMMBbIEe 1JIS OLEHKH
3HAHUM, YMEeHHH, HABBIKOB H (WJIH) ONBITA JAeSTEJbHOCTH, XAPAKTEPU3YIOIUMX ITANbI
(opMupoBaHus KOMIIETEHIIUI B NpoLecce 0CBOEeHNS 00pPa30BaTebLHOI MPOrpaMMbl

IPUMEPHBIA KOMILJIEKT KOHTPOJIBHBIX 3ATAHUM
no qucuumiune «PedepupoBanne 1 aHHOTUPOBAHME HAYYHBIX TEKCTOB HA HHOCTPAHHOM
SI3BIKE»
AJISl TEKYIIero KOHTPOJIA.

Konrponbuble 3amganus no aucuuiuinHe «PedepupoBaHne M aHHOTUPOBAHHE HAYUHBIX
TEKCTOB Ha MHOCTPAaHHOM S3BIKE» COJEPkKAT OCHOBHBIEC BOIPOCHI 110 BCEM TEMaM, BKIIIOUECHHBIM B
pabouyo nporpaMMy JIUCLUIUIMHBI, C LEIbI0 (POPMUPOBAHUS HABBIKOB OCYLIECTBIEHUS JI€JIOBOU
KOMMYHHUKAIMHA B (popMaTe KOPPECHOHICHIIMM Ha WHOCTPAHHOM SI3BIKE C YY€TOM OCOOEHHOCTEH
CTUJIMCTUKH O(PULUAIBHBIX THCEM.

Kaxxmomy CTy#aeHTYy I@IpU BBINIOJIHEHUM KOHTPOJIBHBIX 3aJaHUM 110 JUCLUIIIMHE
IPEJOCTABIIAETCS Psil MUCHbMEHHBIX 3a7aHuil. CTyleHTY HEOOXOIUMO BBINOJHUTh KOHTPOJIbHBIE
3ajanus. J{s BeINONHEHUS 3aJaHuil OTBOAUTCA 45 MUHYT.

Anenutickuil 361K
Pa3zgen 1. Tema 1

1. [IpounTaiiTe MHPOPMALIUIO O PA3TUYHBIX THIIAX AHHOTAIIUN U TIEPEBEIUTE €€.

A) Indicative

This form of annotation defines the scope of the source, lists the significant topics
included, and tells what the source is about. This type is different from the informative entry in
that the informative entry gives actual information about its source. In the indicative entry
there is no attempt to give actual data such as hypotheses, proofs, etc. Generally, only topics or
chapter titles are included.

B) Informative

Simply put, this form of annotation is a summary of the source. To write it, begin by
writing the thesis; then develop it with the argument or hypothesis, list the proofs, and state the
conclusion.

C) Evaluative

In this form of annotation you need to assess the source's strengths and weaknesses. You
get to say why the source is interesting or helpful to you, or why it is not. In doing this you
should list what kind of and how much information is given; in short, evaluate the source's
usefulness.

D) Combined

They contain one or two sentences summarizing or describing content and one or two
sentences providing an evaluation.

2. OmnpenenurTe THUN aHHOTALWM, NpPHUBEACHHBIX HMke. [lepeBenure aHHOTAMM Ha
PYCCKHH SA3BIK.

1. Gurko, Leo. (1968). Ernest Hemingway and the pursuit of heroism. New York:
Crowell.

This book is part of a series called "Twentieth Century American Writers": a brief
introduction to the man and his work. After fifty pages of straight biography, Gurko discussed
Hemingway's writing, novel by novel. There's an index and a short bibliography, but no notes.
The biographical part is clear and easy to read, but it sounds too much like a summary.

2. Griffin, C. Williams, ed. (1982). Teaching writing in all disciplines. San Francisco:
Jossey-Bass.

Ten essays on writing-across-the-curriculum programs, teaching writing in disciplines
other than English, and teaching techniques for using writing as learning. Essays include Toby
Fulwiler, "Writing: An Act of Cognition™; Barbara King, "Using Writing in the Mathematics
Class: Theory and Pratice™; Dean Drenk, "Teaching Finance Through Writing"; Elaine P.



Maimon, "Writing Across the Curriculum: Past, Present, and Future.”

3. Morris, Joyce M. (1959). Reading in the primary school: An investigation into
standards of reading and their association with primary school characteristics. London:
Newnes, for National Foundation for  Educational Research.

Report of a large-scale investigation into English children's reading standards, and their
relation to conditions such as size of classes, types of organization and methods of teaching.
Based on enquiries in sixty schools in Kent and covering 8,000 children learning to read
English as their mother tongue. Notable for thoroughness of research techniques.

4. Voeltz, L.M. (1980). Children's attitudes toward handicapped peers. American
Journal of Mental

Deficiency, 84, 455-464.

As services for severely handicapped children become increasingly available within
neighborhood public schools, children's attitudes toward handicapped peers in integrated
settings warrant attention. Factor analysis of attitude survey responses of 2,392 children
revealed four factors underlying attitudes toward handicapped peers: social-contact
willingness, deviance consequation, and two actual contact dimensions. Upper elementary-age
children, girls, and children in schools with most contact with severely handicapped peers
expressed the most accepting attitudes. Results of this study suggest the modifiability of
children's attitudes and the need to develop interventions to facilitate social acceptance of
individual differences in integrated school settings.

3ananus k tekcery Ne 1

1. Omnpenenute OCHOBHYIO TEMY TEKCTA.
Onpenenure ctuib Tekcra. [lepeuncnure npu3Haky, M0 KOTOPBIM Bbl ONPEAETIINA CTUIb,
MOJTBEPAUTE IPUMEPAMU U3 TEKCTa.
2. Omnpenenute cdepy ymnoTpedIeHHs TeKCTa: JejoBas, CHEelMalbHas, IMOJIUTUKO-
UJE€0JI0rMYECKast, ICTETUUECKAS.
Onpenenure GyHKIHNIO TEKCTA: COOOLIEHNE, BO3ICIICTBHE.
Omnpenenure Ha3HaYEHHE TEKCTA : MHPOPMUPOBAHUE, IPEANUCHIBAHNE, HMHCTPYKTUPOBAHUE,
oOydeHwue).
3. Haiinure Tpu BUaA JTEKCUKH B TekcTe (110 2-3 mpumepa):
A) oOmmeynorpeduTenpHas
b) obmenay4Hbie TEpMUHBI
B) y3kocnenuanbHble TEPMUHBI
B a63ane Ne 6 motuepKkHUTE CII0Ba, HECYIIME PEUEBYIO NU30BITOUYHOCTD.
B a63ane Ne 3 BbIenuTe B K&KAOM NMPEATIOKEHUN TEMY U PEMY.
B npennoxxenun Ne 2 a63ana Ne 2 onpezaenute THIBI CTPYKTYpPHOH CBSI3U

N o ok

OrnpenenuTte 1 3aNUIIATE KIFOYEBBIE CI0Ba TeKcTa (5-7 CIIOB):
8.Omnpenenute Tum ad3ama Ne 7
9. B abzamax Ne 8- 10 ocymiecTBUTE MaKCHMajibHO BO3MOKHYIO KOMIIPECCHIO TEKCTa C

COXPAaHCHUCM CMBbICJIA.

Texer Nel

The mood in financial markets has turned gloomy again. Equity markets are retreating,
commodity prices are falling and investors are stampeding for the safety of government bonds
(see chart). Volatility has soared: the VIX, a measure of how much investors are willing to pay
to insure against sharp market moves, has more than doubled since July.

Perhaps the most remarkable development is the strength of government bonds. At the
start of the year, a survey of fund managers by Towers Watson, an actuary, found that 81%
were bearish on government bonds. Many commentators were talking about the end of a 30-



year bull market. But the yield on 10-year Treasury bonds (which moves in the opposite
direction to prices) briefly dropped below 2% on October 15th, having stood at 3.02% on
January 1st.

This fall in yields has occurred even though the Federal Reserve has been steadily
reducing its bond purchases, just as it said it would. Private-sector buyers have been eager to
step into the breach. After all, yields on Treasuries are substantially higher than those in most
of Europe (German 10-year yields dropped to 0.72% on October 15th) and American inflation
is low (1.7% in August).

But probably the biggest reason why yields have fallen is that global growth has been
disappointing, with the partial exception of America (where GDP fell in the first quarter, but
has since recovered). The IMF recently revised down its global growth forecast for the year
from 3.7% in April to 3.3%. Recent data from the euro zone have been particularly weak;
industrial production fell 1.8% in August.

Worries about the euro area’s stability are resurfacing. Greece has been an exception to
the government bond rally, with 10-year yields climbing back over 7%. The Greek stock
market is down nearly 24% so far this year. Investors worry that Syriza, a left-wing opposition
party, may take power next year and demand a reduction of the government’s debt.

A sluggish economy has also affected commodities. While oil has captured the
headlines, food prices have dropped 15.5% over the last six months and industrial materials
have fallen 3.4%. These drops are good for Western consumers (and help explain why
inflation is so low), but are bad for commodity-producing countries.

Equity markets have wobbled three times this year in the face of disappointing economic
news, not to mention the political turmoil in the Middle East and Ukraine. But those tumbles
have so far been modest by the standards of past bear markets. Recent experience has taught
many investors that good news can equal bad news: the more uncertain the outlook, the more
supportive central banks are likely to be. The Fed may be reluctant to tighten monetary policy
until the recovery is better established (markets are not now expecting a rate rise until March
2016) and the European Central Bank may feel obliged to loosen policy further.

The other big hope for equity investors is that profits will remain strong, despite
economic weakness; after all, the cost of raw materials is falling, borrowing is cheap, and
wages are subdued. The third-quarter results season is under way in America. Once again,
analysts have gone through the charade of reducing profit forecasts (by more than four
percentage points) ahead of the season so that companies are able to “beat” forecasts by a
small margin. American companies are expected to report annual earnings growth of 4.5%,
according to FactSet, a data company. But investors will probably concern themselves less
with the details of firms’ performance in the third quarter, and more with what they say about
the outlook, particularly for those with big foreign operations.

Investors’ underlying fear seems to be that the developed world is slipping into a
deflationary spiral; hence the falls in commodity prices and a sharp drop in expectations of
inflation, as measured by the Treasury-bond market. The recent weakness in the euro and the
yen may be a sign that those regions are exporting deflation to the rest of the world, as their
exporters cut prices to seize market share.

Deflation can cause severe pain in the corporate sector; a further sign of trouble is that
the spread (or excess interest rate) paid by the riskiest bond issuers has widened by one-and-a-
half percentage points since June. This deterioration is seen by Julien Garran, an analyst at
UBS, as the “fourth horseman of the apocalypse”, signalling that deflation is on its way. If
investors lose faith in the Fed’s ability to rescue them from that fate, the recent market
weakness may be only the beginning.

Tema 2

1. IIpounTaiiTe mpuBeICHHbIE HUKE AHHOTAIMU U oripesienuTe ux ThI. OO0CHYHTe CBOIO
TOUKY 3pEHMSL.



Annotation 1 Barber, Benjamin R. Jihad vs. McWorld: How Globalism and Tribalism
are Reshaping the
World. New York: Ballentine Books, 1996.

In this book, Benjamin Barber discusses globalism, tribalism, democracy, and
capitalism. Part | discusses McWorld and its invasion throughout the entire world. Barber
writes that this global overtaking has been accomplished through music, various service
industries, and the media. Part Il focuses on Jihad, in opposition to McWorld, as people and
countries struggle for their own individual and cultural identities. Part I11 describes the clash of
McWorld and Jihad and the resulting disorder. Capitalism and democracy are debated as
working against each other. Two appendices are included at the end of the book, The first
appendix describes energy use and population by country in 1990 and the second lists the
twenty-two countries’ top grossing films in 1991. The book also includes an extensive notes
section. The book was well-organized and the material covered presents globalization in a new
way.

Annotation 2 Speckmann, Bettina and Jack Snoeyink. "Easy Triangle Strips for TIN
Terrain Models."
International Journal of Geographical Information Science 15 (2001): 379-386.

This technical communication discusses the triangulated irregular network (TIN) model
to represent feature terrain. A major problem with this model is the amount of data required in
transmission. To reduce the amount of data transmitted, many systems use triangle strips or
tristrips. A tristrip is created be starting with a triangle and then adding a new vertex and
dropping the oldest vertex from the original triangle. The goal of the tristrip concept is to find
the minimum number of vertices to accurately represent the terrain. Two methods to create this
tristrip representation are described. The first involves the use of a spanning tree following the
tree using depth first and creating a zigzag pattern to create new tristrips. The second method
uses the spanning tree method and an algorithm to construct the tristrips. The authors
determined several different ways to reduce the number of tristrips. The first is to allow swaps
by changing the vertex when creating new triangles. The second method is to combine two
tristrips. The third way combines strips using non-tree edges. The most significant reduction in
data was through the use of swaps. The paper contains a variety of figures and table to assist
the reader in understanding the concept of tristrips and ends with a short list of references. The
authors, Speckmann and Snoeyink, work in the departments of computer science at the
University of British Columbia and UNC Chapel Hill, respectively.

Annotation 3

Thompson, Stephanie. "Targeting Teens Means Building Buzz." Advertising Age 27
March 2000: 26- . Academic Search Premier. EBSCO. Weber State U, Stewart Lib.,
Ogden, UT. 29 Sept. 2005

This brief article talks about marketing to teens without their knowing that they are
directly being targeted. Different strategies used to market products are described including
those used for Cornnuts and Nabisco's Bubble Yum gum. The article describes this marketing
as "anti-advertising” and portrays how teens react to various tactics. Although short, this
article provides a current overview of how companies market to teens.

Annotation 4
McKinley Health Center. Caffeine. 2002. 23 Aug. 2005

Web site which discusses the ingredient caffeine. On the site many questions are
answered about caffeine including its effects and safety, reducing caffeine consumption, and
whether or not it helps with studying. The amount of caffeine in common foods is listed in a
table at the bottom of the page including various types of coffee and teas, chocolate, cocoa,
and soft drinks. Medications that contain caffeine are also listed. The page is well-organized,
contains useful information, and includes appropriate documentation.



2. Onpenenure, K KAKUM UCTOYHHUKAM ObLTM COCTaBJICHBI JAHHBIC aHHOTAIUH:
- CTaThsl B HAYYHOM )KypHaJie

- caiit B UnTepHeTe

- MOHOTpadus

- Hay4HO-TIONYJISipHAsl CTaThs

3. Onpenenute Ha3HAYCHHUE U IICJICBYIO ayJUTOPUIO KaXK0W aHHOTAIIUH.

3ananus K Tekery Ne2
1. Make a skimming reading of the Text and tell what it is about.
2. Write out of the Text all the terms relating to economy.
3. Write 5-8 key words of the Text.
4. Define the theme and micro themes of the Text.
5. Divide the Text into micro-texts.
6. Single out a key-sentence out of each micro-text.
7. Write connective descriptors out of the Text and analyze the ties between micro-texts.
8. Answer the questions on the Text.
1)What is economics?
2)What does the term "economy" signify?
3)What definitions have been given for economy?
4)What is meant by the term "the economic system"?
5)What constitutes the economic system?
6)What does it concern?
7)What social arrangements form economic institutions?
8)What economic decisions are resolved by the economic system?

9. Compose a logical outline of the Text.
10. Write a summary of the Text.
11. Write an annotation of the text.

Texecr No2

"Economics is a science that studies the economy of the economic system” (Prasad K. N.)

"It is the science of a certain form of organization of human activities" (Knight F. N.).

Many other definitions have been offered for economics. Most focus on either the problems
that economists usually deal with or the methods that economists use in dealing with these
problems. So, economics can be defined as “the social science concerned with the problem of
using or administrating scarce resources (the means of producing) so as to attain the greatest or
maximum fulfillment of society's unlimited wants (the goal of producing)"” (Prasad K. N.).

The word "economy" signifies "organization™ of people engaged in their main occupation
of making a living” (Bain J. S.).

It is that social organization by means of which men satisfy their wants for scares goods and
services. It is the sum of actions which make the satisfaction of wants possible™ (Cassels J. M.).

"It is a system in which goods and services are produced with the ultimate object of
satisfying human wants™ (Stone R.).

The economic system is the whole system of economic institutions by means of which
society provides for the productions and distributions of economic goods. It is the arrangements
society uses to make and enforce decisions relating to production and consumption, distribution
and exchange (Prasad K. N.).

The institutes designed to produce and distribute the things we want in the manner we
finally decide upon constitute the economic system (Cicarelly J.). Resources (land, labour, capital,
and organizations), participants (households, firms, government), process elements (information,
incentives and decisions), and institutions (the market private property, the information system,
etc.) constitute the economic system. (Holesovsky V.).

The economic system is a system of mutual exchanges between producers and consumers



because producers and consumers are largely the same people. Alternatively, it is a cooperation of
producers to satisfy the wants of consumers. (Hicks J.R.)

The economy of economic system of a country concerns its economic life under its given
social system. National economy is the life of a nation. The activities of the members of which it is
composed, acting either in their individual or in their corporate capacity.

The function of the whole economic system is to adjust the flow of production to the flow
of consumption through time. The economic system exists to serve the needs and desires of the
people. Its purpose is to provide the goods and render the services they want. An economic system
is a socially established mechanism for resolving economic decisions as to what is to be produced
and in what quantity, how it is to be produced, and how it is to be distributed among the people
who participate in its production.

By economic institutions are meant the institutions of human society in regard to wealth.
Economic institutions are those social arrangements which facilitate the production and the
distributions, such as banks, finance houses, costing and personnel departments of firms, and
highly organized markets, such as the stock exchanges, etc., assist economic activities like
production, exchange and distribution. Labour appears in most free industrial societies as one of the
institutions through which the divergent interests of workers and management are resolved.

The economy is part of society. It is part of total social system. It is part of the social
framework.

Economic life is lived within the framework of social institutions ... law, traditions, etc...

The economy is only subsystem in a large network of social, political, biological and other
systems that affect man and his environment. The economic system presupposes and functions
under a given social, political and legal framework, it affects non-economic aspects of life and is
affected by them because the different aspects or sides of life are not cleanly separable.

Hemeyxuii azvix
Pa3znesn 1. Tema 1
STRUKTUR DER RINDERPRODUKTION IN DER BRD

Rinderproduktion in der Bundesrepublik Deutschland - das ist Koppelproduktion von Milch
und Fleisch. Das gilt fiir die Bundesrepublik als Ganzes und fiir den einzelnen Betrieb in jedem
einzelnen Bundesland. Von 5160400 Kiihen im Dezember vorigen Jahres entfielen 5023900 Stiick
auf Milchkiihe. Die stdndige Steigerung der Milchleistung je Kuh zwingt viele Erzeuger zum
Abstocken ihrer Bestinde. Die Leistung je Milchkuh erreichte im abgelaufen Jahr durchschnittlich
4877 kg Milch. Fast durchweg in Betrieben ohne Milchkithe wird inzwischen die Kélbermast
betrieben, und etwa zwei Drittel der Jungbullen werden heute in kuhlosen Betrieben gemaéstet. Ein
Drittel der Jungbullen aber kommt immer noch aus Milcherzeugerbetrieben. Die Schlachtfarsen
werden zu 90% von Milcherzeugern geliefert.

Rinderproduktion in der BRD - das ist Erzeugung in familien- bauerlichen Betrieben.
Insgesamt waren es bei der jiingsten Dezemberzdhlung noch 371200 Rindviehhalter - bei 648 800
landwirtschaftlichen Betrieben mit einer Ausstattung von wenigstens einem Hektar
landwirtschaftlich genutzter Flache (LF): Vollerwerbsbetrieben, Zuerwerbsbetricben und
Nebenerwerbsbetrieben. Beschiftigt waren in diesen Betrieben einschlieflich der Haushalte rund
1,7 ML Menschen.

Rinderproduktion in der BRD - das ist weithin auch Erzeugung bei nur bescheidener Vieh-
und Flidchenausstattung je Betrieb. Im Durchschnitt entfielen auf die 371200 Rindviehhalter je 39
Stuck Rindvieh. Rinderproduktion in der BRD - das ist flichen-, zugleich aber auch Standort
abhingige Erzeugung. In den Griinlandgebieten im Nordwesten und im Siiden der BRD werden je
100 ha LF tiiber 180 Stiick Rindvieh gehalten; in den Ackerbaugebieten mit guten Boden sind es
weniger als 50 Stiick Rindvieh je 100 ha LF. Rinder farben wéihrend der Sommermonate immer
noch die Landschaft der BRD - mit milden Braun- und Gelbtonen im Siiden, mit kréaftigem Rot-
Wei} in der Mitte und iiberwiegend mit Schwarz-Wei3 im Norden. Schitzungsweise 3955 der
Rinder entfallen auf das Fleckvieh, 37% auf die Schwarzbunten.

Auf Rotbunte kommen etwa 14%.

Rinderproduktion in der BRD ist nicht nur die Erzeugung von Milch und Fleisch, das ist



auch die Produktion von Zucht- und Nutzrindern fiir die Ausfuhr. Die Rinderrasse "Schwarzbuntes
Milchrind" (SMR) konnte ihre gute Leistungsfiahigkeit unter den verschiedensten klimatischen
Bedingungen nachweisen. Die BRD steht an der Weltspitze bei der Ausfuhr von Zucht- und
Nutzfirsen. Vor allem gehen diese Tiere nach Spanien und Italien. Die bedeutendsten
Exportpartner waren in den letzten Jahren auch Griechenland und Tiirkei.

Aufgabe 1. Erginzen Sie anhand des Textes die folgenden Sétze:
- Die stdndige Steigerung der Milchleistung je Kuh...

- Ein Drittel der Jungbullen aber kommit...

- Rinderproduktion in der BRD ist nicht nur die Erzeugung von...
- Die BRD steht an der Weltspitze bei der Ausfuhr von...

- Die bedeutendsten Exportpartner waren...

Aufgabe 2. Beantworten Sie die folgenden Fragen:

Wie hoch ist die durchschnittliche Leistung je Milchkuh in der BRD?

Wozu zwingt die stidndige Steigerung der Milchleistung je Kuh viele Erzeuger?
In welchen Betrieben werden die Jungbullen gemaéstet?

Wie ist die Vieh- und Flachenausstattung je Betrieb in der BRD?

Wovon héngt die Rinderproduktion ab?

Welche Rinderrassen werden in der BRD gehalten?

Welche Rinderarten werden aus der BRD ausgefiihrt?

Aufgabe 3.

Sehen Sie den Text durch und geben Sie dessen Hauptgedanken wieder. Wie wurden Sie den
folgenden Teil betiteln:

Rinderproduktion in der BRD ist nicht nur die Erzeugung von Milch und Fleisch, das ist
auch die Produktion von Zucht- und Nutzrindern fiir die Ausfuhr. Die Rindrasse "Schwarzbuntes
Milchrind" (SMR) konnte ihre gute Leistungsfahigkeit unter den verschiedensten klimatischen
Bedingungen nachweisen. Die BRD steht an der Weltspitze bei der Ausfuhr von Zucht- und
Nutzfdrsen. Vor allem gehen diese Tiere nach Spanien und Italien. Die bedeutendsten
Exportpartner waren in den letzten Jahren auch Griechenland und Tiirkei.

Aufgabe 4. ErschlieBen Sie die Bedeutung der folgender Worter und Wortverbindungen:

die stindige Steigerung der Milchleistung je Kuh, die Kilbermast, die Erzeugung von
Milch und Fleisch, Ausfuhr von Zucht- wund Nutzfirsen, Vollerwerbsbetrieben,
Zuerwerbsbetrieben und Nebenerwerbsbetrieben.

Aufgabe 5. Referieren Sie den gelesenen Text. Gebrauchen Sie dabei passende Klischees
und textbildende Strukturen, die auf Seiten 49-50 angefiihrt sind.

Tema 2

FREIE PREISBILDUNG UND WETTBEWERB IN DER MARKTWIRTSCHAFT

Fiir die Marktwirtschaft sind ein freies Spiel der Preise und deren dynamische Veridnderung
charakteristisch. Freie Preise sind sehr wichtig fiir die Marktwirtschaft, weil {liber sie die
Koordination der Millionen autonomer Einzelpline in einer Volkswirtschaft erfolgt. Freie Preise
sorgen fiir den Ausgleich von Angebot und Nachfrage, sie lenken die volkswirtschaftlichen
Ressourcen an den Ort ihrer besten Verwendung, sie steuern das Angebot nach den Priferenzen der
Kéufer, und - das ist das wichtigste - sie erfiillen eine Informations- und Signalfunktion. Im
marktwirtschaftlichen Wirtschaftssystem ist der Anbieter gezwungen, sich seine Abnehmer selbst
zu suchen, und hier regulieren Angebot und Nachfrage den Preis.

Der Preismechanismus spiegelt die Wiinsche und Bediirfnisse, das Wissen und die
Informationen und schlieBlich auch die Zukunftserwartungen von Millionen von Biirgern wider.
Man konnte es vereinfachend folgendermallen ausdriicken:



Wer sich an den Marktpreisen orientiert, der stimmt seine eigenen Konsum- oder
Produktionspline (ohne dass er es selbst merkt) mit allen anderen Marktteilnehmern ab. Uber den
Preismechanismus ist jeder Marktteilnehmer in stindigem Kontakt. Wird die Preisbildung
verfilscht, so reifit dieser Kontakt ab. Administrative Géngelei ist mit der Marktwirtschaft
unvereinbar.

Die Ursachen von Preisverfilschungen sind neben Staatsangriffen in den
Preisbildungsprozef3 insbesondere fehlender Wettbewerb oder fehlende Geldwertstabilitat.
Wettbewerbs- und Geldordnung gehoren deshalb ebenfalls su den Kkonstitutiven
Funktionsprinzipien der sozialen Marktwirtschaft.

Wettbewerb setzt die Anbieter einem starken Druck aus, unter Umsténden bedroht er sogar
ihre Existenz. Im Mittelpunkt des Wettbewerbs steht heute der Kampf um den wissenschaftlich-
technischen Hochststand der Erzeugnisse. Dazu gehoren die volle Ausnutzung der
hochproduktiven Maschinen und Anlagen, die Anwendung der effektivsten Technologie und die
wissenschaftliche Durchdringung und rationelle Gestaltung des gesamten betrieblichen
Reproroduktionsprozesses. Es verbinden sich immer mehr prognostisches Denken und Welt-
standsvergleiche mit der Kostenanalyse am Arbeitsplatz, die Festlegung kostensenkender
Mafnahmen mit dem stindigen Vergleich der eigenen Arbeit mit der der Besten.
Gesamtwirtschaftlich sorgt der Wettbewerb fiir wirtschaftlichen und technischen Portschritt, ein
reichhaltiges und preiswertes Angebot sowie den sparsamen Umgang mit Ressourcen.

Aufgabe 1. Bestimmen Sie, welche Satze dem Inhalt des Textes nicht

entsprechen?

Die Preise sind eng mit der Lebenslage der Bevolkerung verbunden.

Der Wettbewerb sorgt fiir ein reichhaltiges und preiswertes Angebot.

Wenn der Staat meint, dass er in irgendeiner Sphére die Preise zu schnell steigen, kann er die
betreffende Unternehmergruppe warnen: «Sie kdnnen ein Wachstum der Inflation hervorrufeny.

Aufgabe 2. Schreiben Sie 6- 8 Fragen zum Text, welche als Plan der Nacherzéhlung des
Textes dienen konnen.

Aufgabe 3. Betiteln Sie jeden Absatz des Textes. Versuchen Sie, den Inhalt des Textes in
Form einer Aufzidhlung darzustellen. Dabei konnen Sie z B. relevante und nicht relevante Hinweise
des Autors separat ausgliedern.

Aufgabe 4. Ergénzen Sie anhand des Textes die folgenden Sétze:

Freie Preise sind sehr wichtig...

Im marktwirtschaftlichen Wirtschaftssystem ist der Anbieter gezwungen...

Wird die Preisbildung verfalscht...

Wetthewerbs- und Geldordnung gehoéren deshalb...

Dazu gehoren die volle Ausnutzung der hochproduktiven Maschinen und Anlagen...
Die Ursachen von Preisverfalschungen sind...

Aufgabe 5. In wie viele Abschnitte ist der Text unterteilt? Unterstreichen Sie die Halbsétze,
mit denen diese Abschnitte eingeleitet werden. Wo steht das wichtigste? Kann man alle Texte so
gliedern?

ITPUMEPHBIE BAPUAHTBI KOHTPOJILHOM PABOTHI JIUISI TEKYIIIETO

KOHTPOJIA
no aucuunanHe «PedepupoBanue H aHHOTHPOBAHHE HAYYHBIX TEKCTOB HA HHOCTPAHHOM
A3BIKE).

[lucemenHast KOHTpOJbHAsT pabota mo auctuiuimHe «PedepupoBanre M aHHOTHPOBAHHUE
HAaYYHBIX TEKCTOB Ha MHOCTPAHHOM SI3bIKE» COJEPKHUT 3aJaHus IO BCEM TE€MaM, BKIIOUEHHBIM B
pabouyro mporpamMmy JIHUCHHIUIMHBI, C MENbI0 ()OPMHUPOBAHUS CIIOCOOHOCTH K KOMMYHHKAIIUU B
YCTHON M THChbMEHHOM (opMax Ha PYCCKOM M HWHOCTPAHHOM S3bIKaxX Ui pPELICHHUS 3aaad
MEXJIMYHOCTHOTO U MEKKYJIbTYPHOI'O B3aUMOJEHCTBHUSL, TOJIEPAHTHOTO OTHOIIEHUS K KYJIbTYPHBIM
pa3IUYUsM.



1)
2)

4)
5)
6)
7)

9)

10)
11)
12)
13)
14)
15)
16)

KaxxgoMy CTyneHTy T1pu  BBINOJHEHMM KOHTPOJBHOW paboThl MO  JUCIUILIMHE
NpeaAOCTaBIACTCA PO 3aﬂaHHI>'I. CTy,Z[eHTy HGO6XOIII/IMO BBITIOJIHUTH 3aJaHUSA B MHUCbMEHHOH
dbopwme. /s BIMOTHEHUS KOHTPOJIBHOM pab0ThI OTBOIUTCS 90 MUHYT.

AHIVIMHCKHUI A3BIK
KonTtpoabnas pa6ora no teme 1

1. ITocTaBbTe (ppa3pl B HY;KHOM NOPSIAKeE:
Dear Sirs,
We thank you for your letter and
As to the price
We are sending our
are pleased to give you all the particulars
the prices for these goods are going up
samples by separate mail.
concerning the purchase of Chipboard from us.
we cannot agree with you that it is high because
on the world market and
However, as we hope to establish
a 5 percent discount.
our goods are of superior quality.
Yours truly...
close business relations with you we could grant you
in our General Terms and Conditions.

All other terms are stated
2. 321’[0J1HI/IT6 MPOMYCKHU COOTBETCTBYHOIIIUMHU IJ1aroj1aMm:
1. have not arrived 5. found 9. was torn
2. have contacted 6. received 10. were damaged
3. have not had 7. showed
4. have informed 8. unpacked

C.R. Mendez S. A.
Avda. del Ejercito 83 E-48015 Bilbao
The Sales Manager 15 October 20...
Seymore Furniture Ltd.
Tib Steet
Maidenhead
Berks. SL6 5DS

Dear Mr. Harrisson,

I am writing to complain about a shipment of office furniture we yesterday against our
invoice no. G 3190/1.
The crates on the outside, and looked as if they had been roughly handled. When we
them, we that some of the chair legs were bent and rusty, and the fabric on the seating
,or signs of wear.
Two further crates from the consignment yet, so we the opportunity of
inspecting them. | the shipping company that we cannot accept this consignment from you, and
they your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.

Yours sincerely,

C. R. Mendez

Managing Director

3. IIucbMeHHO nepeBeuTe HA PYCCKUM A3BIK:

Dear Sirs

Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the kitchen unit listed in the catalogue under the heading
CM214.



Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used in the
manufacture of your units.

| am looking forward to your reply.

Yours faithfully

Jack Simon

4. IlncbMeHHO NepeBeANTe HA PYCCKHI A3BIK:
Dear Sirs

Your complaint of May 2, 2000

We have received your complaint of May 2, 2000 concerning the delivery of wrong goods under Contract
Ne 243. We have carefully examined your claim and consider it justified. We are very sorry that you have
been caused considerable inconvenience and we assure you that in future we will devote more care to the
execution of your orders.

As for the consignment you have been delivered against the above contract, we are ready to replace the
goods for our account in the shortest possible time to compensate for the losses you have suffered.

As we place great importance to continuity in our mutual relationship, we assure you that every effort will
be made in future to guarantee delivery in full accordance with your requirements.

We hope to hear from you soon.

5. [lepeBeanTe c10Ba U BhIPAKEeHUs HA AHTJIMIICKUIA I3BIK
BoponenponunaemMelii  KOHBEPT, MpEBHILIATH, Bec OpYTTO, SIMIMK, I[IUPUHA, TEperpy3ka B IYTH,
HEHa/IIe)Xamnas ynakoBKa, CliellialbHOe oOpaleHue, pa3mepsl (radapuThl), He KAHTOBATH

6. CooTHecnTe HAYAJI0 M KOHeELl NpeJ10KeHHil.

1. The prices are firm and a) in clause 2.5 of the present contract.
2. The delivery under the present Contract b) in export packing.

3. The Sellers shall be responsible to the Buyers C) subject to no alteration.

4. Prices shall be specified d) for any damage to the goods.

5. The equipment is to be shipped e) is to be effected on May 31,

7. IlepeBeauTte HA PYCCKUI A3BIK.

In the event of the Sellers’ delay in the supply against the dates stipulated in the Contract the
Sellers are to pay to the Buyers penalty at the rate of 0,5% of the value of goods not delivered in due
time for every week of the delay but not more than 10% of the value of the equipment not delivered in
due time.

Should the delay in delivery exceed four months the Buyers shall have the right to cancel
Contract or a part thereof.

Should the shipment of equipment not be notified or be notified with delay, the Sellers are  to pay to
the Buyers penalty at the rate of 0,1% of the value of the equipment already shipped.

8. How can you demonstrate these characteristics:

Distinct, efficient, lazy, purposeful, off-hand.

Example: Sociable-1 am sociable because I love being with people.

9. Follow the instructions in this memo and write a letter, giving all the necessary requisites typical of a
business letter:

MEMO

To :Rosalinda

From: Sarah

Please type a reply to Claudio Bini of International Books.

Address: Via santovetti 117/9, 00045 Grottaferratta.

Rome, Italy.

Use reference RW/SB

His letter dated 15 Feb



He asked about story-books in English and Italian for intermediate students. Tell him they are out of stock at the
moment, but we will be publishing a new list of them this summer .Send him details of the new list, and a current
catalogue of present stock.

Thanks.

10. Complete the following statements:

1.As business is becoming ever more international...

2.In France it is good manners to...

KonTpoabHasi padora no teme 2

1. IlncbMeHHO NepeBeUTe HA PYCCKUM A3BIK:

Dear Sirs

Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the kitchen unit listed in the catalogue under the heading
CM214.

Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used in the
manufacture of your units.

I am looking forward to your reply.

Yours faithfully

Jack Simon

2. ITocTaBbTE (l)pa?.bl B HYKHOM NMOPHAOKE, YTOOBI MOJYYHUTH CBA3HOC MIUCHbMO:

Dear Sirs,

1) We thank you for your letter and

2) As to the price

3) We are sending our

4) are pleased to give you all the particulars

5) that the prices for these goods are going up

6) samples by separate mail.

7) concerning the purchase of Chipboard from us.

8) we cannot agree with you that it is high.

9) on the world market and

10) However, as we hope to establish

11) a5 percent discount.

12) goods are of superior quality

13) Yours truly...

14) close business relations with you we could grant you

15) in our General Terms and Conditions.

16) All other terms are stated

3. 3anmo/IHUTe NPOIYCKH COOTBETCTBYIOIIMMH IJIAr0JIaMu:

1. have not arrived 5. found 9. was torn

2. have contacted 6. received 10. were damaged
3. have not had 7. showed

4. have informed 8. unpacked

C.R. Mendez S. A.

17) Avda. del Ejercito 83 E-48015 Bilbao

The Sales Manager 15 October 20...
Seymore Furniture Ltd.

Tib Steet

Maidenhead

Berks. SL6 5DS

Dear Mr. Harrisson,

I am writing to complain about a shipment of office furniture we yesterday against our
invoice no. G 3190/1.

The crates on the outside, and looked as if they had been roughly handled. When we

them, we that some of the chair legs were bent and rusty, and the fabric on the seating

,or signs of wear.




Two further crates from the consignment yet, so we the opportunity of
inspecting them. | the shipping company that we cannot accept this consignment from you, and
they your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.

Yours sincerely,

C. R. Mendez

Managing Director

4. IlepeBenure cjeayIonuii IUATIOr:

Mr. Carrington: Good morning, Mr. Belov.

Mr. Belov: Good morning Mr. Carrington. Will you take a seat, please?

Mr. Carrington: Thank you.

Mr. Belov: Would you like some coffee?

Mr. Carrington: Yes, please. Well, Mr. Belov, we’ve received your draft contract. It’s quite
acceptable, but I’d like to clarify some points.

Mr. Belov: What are they?

Mr. Carrington: First of all, I must say your CIF terms of delivery don’t suit us.

Mr. Belov: Do you want to have FOB terms?

Mr. Carrington: That would be much better.

Mr. Belov: I think we will be able to change the terms of delivery. But I’ll have to contact my
people and discuss this matter with them.

Mr. Carrington: That’s fine. And now let’s get down to the delivery dates. They aren’t quite suitable.

Mr. Belov: We are able to deliver the equipment within 10 months from the date of signing the
contract.

Mr. Carrington: Oh, but could you reduce the delivery period to 8 months? It’s very important.

Mr. Belov: I think we can arrange it and you won’t have to take part deliveries. By the way, would
you like to visit our manufacturing plant and see the equipment in operation?

Mr. Carrington: With pleasure.

Mr. Belov: Then one of our engineers will meet you at the hotel at 10 tomorrow.

Mr. Carrington: That will be fine. Thank you. See you tomorrow.

Mr. Belov: Good-bye, Mr. Carrington.

5. IlepenumuTe qUAJIOT, 32NI0JIHUB MPOIYCKU JAHHBIMYU HUKE BHIPAKEHUSIMHU

Mr. Brown: Good morning, Mr. Severov.

Mr. Severov: Good morning, Mr. Brown. Happy to meet you again. How are things with you?

Mr. Brown: I'm fine, thank you. And how are you?

Mr. Severov: Pretty well, thanks. How long have you been here?

Mr. Brown: Since Sunday.

Mr. Severov: Where are you staying?

Mr. Brown: at the Metropol Hotel. We are very comfortable there.

Mr. Severov: That’s nice. How long are you going to stay here?

Mr. Brown: It will on our discussions. | think we can get down to business.
We’ve studied for the delivery of complete equipment very closely.

Mr. Severov: How do you find them?

Mr. Brown: The equipment suits us, we need it badly and we are prepared

Mr. Severov: Glad to hear that, Mr. Brown.

Mr. Brown: But I’d like to settle some points first. You see, your prices are too high, I’'m afraid. Can
you ?

Mr. Severov: I don’t think we can do that. Our equipment is and we have already
sold lots of equipment at these prices to our customers this year.
Mr. Brown: We are and know that the prices

Nevertheless, your prices are too high.

Mr. Severov: Well, Mr. Brown, we’ll see what we can do about it.

Mr. Brown: Thank you, Mr. Severov. We with you for more than 6 years and | hope
you will meet our request.

. in close touch with the world market
. reduce them

. depend

. your offer and your contract form

. in great demand

. We are staying

OO WNPEF



7. have done business

8. to place a big order

9. have recently gone up

6. ITocTaBbTE PCIVIMKH U3 TUAJIOTOB B IIPABUJIBHOM MOPSJAKE:
1.

— Have you seen it in operation?

— Yes, we’ve sold it to many firms abroad.

— Yes, we have. Is this model for export?

—Yes, we’ve just seen your display. Your latest model of equipment is excellent.
— Have you been to our pavilion?

2.

— Have you signed the contract yet?

— Yes, we have finished the modifications and are going to deliver the equipment.
— Not yet. We are still discussing the prices.

— Yes, that problem was settled not long ago.

— Have you studied the manner of payment?

— I hear you are having talks with a delegation from Spain.

3.

— When will the equipment be tested?

—Yes, certainly.

— Any time.

— When can | visit your manufacturing plant?

— Can you make arrangements for that day?

— | think, next Monday.

7. Use the words below to complete this extract from a covering letter:
Depot, wrapped, transaction, delivery, consignment, settle, packed, alternative, crates, hand over
Would you please make sure that the of fabrics is carefully in tissue paper, and securely in
and sent to our main goods at the above address in Milan. If the items listed are not available
please do not send materials or colours. If there are any problems with ___could you let us know
immediately. We will your draft for 2500 Euros, at our bank as soon as they the shipping
documents. If this is successful we will place larger orders in future.
8. Put the phrases below in the correct order to form a letter:
Dear Sirs,
-As this is our first transaction,
-We find your price somewhat higher
-We are pleased to inform you
-If you could reduce it
-Please, send us a small sample so that we may see the quality
-That we are interested in the purchase of chipboard that you offer
-Than that of your competitors
-And if it meets our requirements
-We would be very much obliged to you
-Yours faithfully...
-We will send you our enquiry.
9. Suggest your method to correct the mistakes:
Problems:
1.delay in delivery
2.short-weight of goods
3.the defective equipment
10. BoiOepuTe NpaBUIbHBIH BAPHAHT.

1. We have received your letter ___ July 26, 1999.
a) of; b) from; c) dated; d) for.

2. We are ready to a contract with your company.
a) do; b)include; c) conclude; d) cancel.

3. We are very much obliged ___ you ___ your letter.
a) for, to; b) to, for; ¢) -, for; d) -, to.

4. The Buyers have the right to demand for losses from the Sellers.
a) remuneration; b) arbitration; ¢) compensation; d) execution.

5. The Sellers refer ___ our enquiry.

a) to; b) on; c) of; d) for.



Hemenkuii sI3bIK
KonTposbHas padora mo teme 1

1. Ordnen Sie die folgenden Textteile.
FAXNACHRICHT

A:

Unser Zeichen: JH/FG Datum 04.09.2011
B:
An:

Hasan A.Emer, Ismar

Fax-Nr. 00905156789

C:

Mit freundlichen Griissen

D:

Sehr geehrter Herr Emer,

E:

Josef Hermann

F:

Von:

Hermann & S6hne, Mannheim

Fax Nr. 0921-633466

G:

Ich beziehe mich auf meine Bestellung Nr. 62204 vom 18.09.2011. Inzwischen habe ich festgelegt, dass die
Waren mit den Bestellnummern 1161 und 1175 versehntlich zweimal bestellt wurden. Sie sind bereits auf
Bestellung Nr. 61804 aufgefiihrt, die ich lhnen letzte Woche sandte. Bitte entschuldigen Sie dieses
Versehen. Lieferung der iibrigen Positionen wie vereinbart.

2. Welche Versendungsform ist die richtige? Ordnen Sie zu.

Angenommen Sie arbeiten in einer Niederlassung Ihrer Firma in Deutschland und wollen
Briefe unter verschiedenen Gesichtspunkten verschicken.

a) Einschreiben b) Eilzustellung c) Wertbrief

— Fiir eine landeskundliche Ausstellung wollen Sie einige wertvolle historische Banknoten Ihres
Landes verschicken, die in Threm Biiro ausgehéngt sind.

— Ein Vertrag soll fristgerecht gekiindigt werden. Sie wollen eine Bestétigung, dass Sie den Brief
rechtzeitig abgeschickt haben.

— Zwei Disketten, die am nidchsten Morgen fiir die Computerpriasentation auf einer Messe benotigt
werden, sind von den Mitarbeitern vergessen worden.

3. Ordnen Sie die Geschiftsbriefe den gegebenen Briefarten.

Finanzbrief, Bestellung, Lieferverzug, Beschwerde, Angebot, Kaufvertrag, Rechnungen und Zahlungen

A

Sehr geehrter Herr Rohrach,

aufgrund der Tatsache, dass Sie leider den von Ihnen fest zugesagten Liefertermin nicht einhalten kdnnen,
koénnen wir derzeit die gro3e Nachfrage nach Waschmaschinen nicht befriedigen. Das ist sehr bedauerlich,
denn wir hatten uns fest auf Sie verlassen.

B.

Sehr geehrte Damen und Herren,

einer unserer Geschéftsfreunde 16st sein Lager auf. Das versetzt uns in die Lage, Ihnen ein fiir Sie duf3erst
vorteilhaftes Angebot zu unterbreiten.



Wir bieten Ihnen — solange der Vorrat reicht — zu unseren ,,Verkaufs- und Lieferbedingungen® an:

Buchara mit Oktogonmusterung, Zarnim 150x250 c¢cm zum preis von 335,-Euro exsk. Mwst; Dozar,

1700x2500 cm, zum Preis von 472,-Euro exsk. Mwst.

C

Bank A, Moskau

Thr Akkreditiv Nr 3573 iiber Eu 375976, — wir hehmen Bezug auf unser Fax vom 23/05/11 betreffend oben

genannten Akkreditivs.

Wie wir aus unseren Unterlagen ersehen konnen, haben Sie uns den Empfang der Dokumente noch nicht

bestitigt und uns noch nicht zur Kontobelastung erméchtigt.
Wir bitten Sie daher die Angelegenheiten zu iiberpriifen und uns tiber das Ergebnis zu berichten.

4. Ordnen Sie die Begriffe: a) Vorauszahlung, b) Anzahlung, ¢) Zahlung gegen Ware — den folgenden

Aussagen zu:

1. Die Zahlung erfolgt nach Ubergabe der Ware.
2. Die gesamte Ware wird bereits vor der Lieferung bezahlt.
3. Vor Lieferung bzw. Fertigung der Ware wird bereits ein Teilbetrag an den Exporteur gezahlt.

5. Was bedeuten die folgenden Abkiirzungen?

einschl., ult., Abs., ppa., Stck., V, Abt., m.E., d.h., Tr., exkl., ntto, zw., n.W., u.U.

6.

Ubersetzen Sie ins Deutsche!

1. 3a Bamme 3mopoBse!

2. Bol npaBsl.

3. Eme ectb Bpemsl.

4. 310, KaXKeTCH, BCE.

5. IIpuarHoro amnmeTura!

6. Muio ¢ Bameit cTopoHsI.

7. CKOJIBKO C MeH#?

Ubersetzen Sie ins Russische!

- Darf ich herein?

- Bitte, komm rein. Setz dich. Ich bin fast fernig. Ich muss noch auspacken.

- Soll ich dir helfen?

- Nett von dir. Lege bitte die Unterlagen auf den Schreibtisch. Meine Sachen hange ich in den
Schrank. Das Waschzeug — ins Bad. Den Koffer — ins Regal.

- Du hast ein nettes Zimmer. Modern und gut eingerichtet. Mein Zimmer ist auch grmutlich. Ich
habe bloss keinen Fernseher und nur einen Sessel. Aber dafur habe ich ein Bett und eine Couch.
- Nicht so schlimm. Dann siehst du bei mir fern. So, das ware alles. Los! Gehen wir!
Ubesetzen Sie ins Deutsche!

- [Ipusert, apy3es! Ber HemMHOTO OTIOXHYH?

- Cniacu6o, rocnioud Matiep, HEMHOTO.

- Pa3Be MBI HE OBUTH Ha «TBDY?

- [a, BepHoO.

- Bam upaBuTtcs Bamra roctuanmna’?

- Crracu60, MBI JJOBOJIBHEL.

- Br1 yoxe BeIOpaiu, rocroga?

- MBI Kak pa3 3TUM 3aHHIMaeMCsl.

- Uto ecth cerogus? S xody ecTh MO-HEMETIKH.

- Torna st mocoBeTyro TeOe CyIm U3 OBIYBUX XBOCTOB.

— A s OBI XOTEI aHTPEKOT C MEPIIEM, PUCOM U OBOIIIAMH.

— He xoTute nut 3aKycKy?

- Koneuno. [IpuHecuTe MHe, TOXKayicTa, cajaaT U3 MOMHIOP. A Ha jJecepT MOpokeHoe. 5 ero
OYEHb JIFOOITIO.

- MHue xoTtenock 061 OYyIIBOH, a Ha BTOPOE — TPECKY.

- C kapTrodensHbIM mope?

- JIyumie ¢ xaptodenem ¢pu. S ero oueHs n00III0.

- A tuth?

- [IpusitHOTO anmeruTa?

- Crmacu00, B3aUMHO.



9. Ubersetzen Sie ins Deutsche!

. Mb1 monTBepknaemM moyderue Bammero nucema ot 23.03.2006.

. M&I cebinaemMest Ha Baitie mucbmo ot ... [Iponuioro mecsua.

. 3apaHnee OiaromapuM 3a BHIMIOJIHCHUE HAIICH MPOCHOBI.

. MBI HajeeMcsl Ha TTOJOXKUTENbHBIA OTBET.

. B momonaenue x HameMy TUCHMY OT ..... .

. IToxainyiicta, npunuute HaM Bair HOBBINM PEHCKYPAHT LIEH.

. M1 3aka3piBacM Ha ocHOBE Baimero mpeiickypanrta Ne ...

. [locme meperoBopoB ¢ BaIliM MIPEICTABUTENIEM MBI 3aKa3hIBAEM .....

. MsI ipuenem 3a ToBapom 12.04.2006 Ha Hamiem rpy30BOM aBTOMOOMIIE.
10. IIpocuM moATBEPAUTH 3aKa3.

11. Ecnim kadecTBO HE TOOWIET, MBI OTIIPABUM TOBap 0OPaTHO.

12. 51 pax, aTo Moe mpeIoKeHne BaM TOHPaBHIIOCH.

13. MsI ocTapaeMcsi BEIIONHUTH Bar 3aka3 kak MOKHO ObIcTpee.

14. K coxaneHuro, y Hac Ha cJiajie Ha JaHHBIA MOMEHT €CTh TOJBKO OOJBIIIIE KOPOOKH..
15. M&I coryiacHel € yCIOBHSAMH.

O 01O LN B~ Wi —

10. Ubersetzen Sie ins Russische!
. Abs.
2.d.h.
3.BZL
4. bfn.
5.s.0.
6. ult.
7.z. Hd.
8. w.n.
9. Sa.
10.i.V.
11. evtl.
12. d.M.
13. V
14. u.V.
15.0.0.
16. fr.
17. T/Ta.
18. p.
19.PLZ
20. w.v.
Kontpoabnas padora no teme 2
1. Beantworten Sie folgende Fragen.
1. Reisen Sie gern?
2. Fliegen Sie gern mit dem Flugzeug?
3. Vertragen Sie die Flugreise gut?
4. Konnen Sie die gro.ten Flughafen in Deutschland nennen?
5. Wie heisst die deutsche Fluggesellschaft?

2. Lesen Sie den Dialog und bilden Sie ghnliche Minidialoge.
Angestellte: Lufthafen Wnukowo. Guten Tag!
Frau Borisova: Frau Borisova. Guten Tag! Ich mochte bitte 2 Platze nach Bonn buchen. Wann geht
die Maschine?
A.: Die geht taglich au.er Mittwoch. Ich empfehle Ihnen den Flug LH Nr. 135 8.30 Uhr. Sie sind um
10.45 in Bonn.
F.B.: Ausgezeichnet. Bitte 2 Platze fur den 9. Dezember.
A.: Geht in Ordnung. 2 Tickets fur den 9. Dezember. Der Flug LH Nr. 135. Die Abflugszeit 8.30
Uhr, die Ankunftszeit 10.45 Uhr.
F.B.: Vielen Dank.
3. Was werden Sie zu Folgendem sagen?
1. Sie reisen gern mit dem Flugzeug, nicht wahr?

2. Wie holen Sie gewohnlich Tickets?




3. Welchen Platz ziehen Sie vor: am Fenster oder am Durchgang?

4. Machen Sie gern Flugreisen?

5. Vertragen Sie den Flug gut oder nicht besonders?

4. Stellen Sie Fragen, zu denen folgende Snatze als Antworten dienen.

1. Ich ziehe Flugreisen vor. Das ist zuverlassig und nimmt weniger Zeit in Anspruch.

2. Meine Sekretarin bestellt gewohnlich die Tickets.

3. Ich ziehe den Nonstopflug vor, denn ich fuhle mich wahrend des Startes und der Landung nicht
wohl.

4. Im internationalen Verkehr (au.er den USA, Kanada) betragt das Freigepack erster Klasse 40 kg,
Business- Klasse 30 kg und Ekonomy-Klasse 20 kg.

5. Bei allen internationalen Reisen durfen Sie zusatzlich kostenlos als Handgepack 1 Mantel, 1
Handtasche, 1 Regenschirm, 1 Kamera, 1 Fernglas, Reiselekture,
Kindernahrung und Babytragkorb mitnehmen.
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5. bbersetzen Sie ins Deutsche.

1. 51 xouy 3aka3ath Ouner 10 Mocksbl (bepnuna, Jlonnona, Bapiagsr).

2. Korpa cnenyromuii peiic Ha...?

3. Korna camoner npuOsiBaeT B MIoHXEH?

4. 51 otnaro mpeanodTeHUE THEBHOMY (YTpEHHEMY, BeuepHEMY) OecriocaJjouHOMY peiicy.
5. BHUMaTensHO CiTymIaiTe COOOIIeHNUS.

6. Bam peiic 0OBsBAT.

6. Ihr Freund reist zum ersten Mal mit dem Flugzeug. Sagen Sie ihm, was man wxhrend des Fluges (des
Startes, der Landung) machen darf und was nicht.

1. Wahrend des Fluges darfst du
2. Wahrend der Landung darfst du nicht

3. Wahrend des Startes darfst du nicht .
(sprechen, essen, rauchen, trinken, aufstehen, durch

das Fenster sehen, sich an Stewardesse wenden, auf die
Toilette gehen, fernsehen, schlafen, Zeitungen lesen, Karten
spielen)

7. Sagen Sie Folgendes auf Deutsch.

8.
A
B.
A.:
B.
A
B

bunet Ha peiic, 1Ba MecTa Oaraxa, OpaTh ¢ CO00H, UMETh OuieT, 0POPMUTH Oarax, MO3BOJIMTh, JJIs
COOCTBEHHBIX HY K, KOMaHIMPOBKA, OT0KINTE MUHYTY.

bbersetzen Sie ins Deutsche.

.. Jo6poe ytpo. Y mens Ouner Ha peiic 525.

: Bame nms, noxanyiicra.

Amnnpeii [1aBnoB.

: Bece B nopsike. Teneps Bam Hy:kHO 0()OpMHUTE Oarax.

. 5 ero yxe opopmui.

.: Torna Bce B nmopsiake. BHuMatensHO ciymaiite coodmenns. CKopo 0OBABAT Ball peiic.

9. Sagen Sie das auf Deutsch.

. Bamr 6uner, moxanyiicra.

. 51 xoTen 6B MECTO y OKHA.

. Ha kaxoii BBICOTE MBI JIeTHM?

. ByayT nu Hac kopmuTh B camosnere?

. Kakas noroga B Miouxene?

. ITokaxure MHe, MOXKanyicTa, MOE MECTO.
. 51 mnoxo ce0s 4yBCTBYO.

. Ilo3BoHMTE CTIOApAECCE, MOXKATYHCTA.

. Korga met1 mprtetaeM B MionxeH?

O 0 1N LN Wi —



10. Stellen Sie Fragen, zu denen folgende Satze als Antworten dienen.
ger Zug nach N. kommt um 9.30 Uhr an.
123.16 Fahrkarte kostet € 37, —.
?éh brauche eine Fahrkarte nur hin.
Alil.ein, ich habe kein Gepack mit.
\5/Venden Sie sich an die Auskunftsstelle.
g.ie konnen einen Fahrschein vor der Abfahrt des Zuges oder im Wagen beim Zugbegleiter losen.

KOMILJIEKT 3AJIAHUI
no mucuuminae «PedepupoBanne 1 aHHOTHPOBAHUE HAYYHBIX TEKCTOB HA HHOCTPAHHOM
A3BIKE»
JJISL HpOMG)I(YTO‘lHOfI aTrTecTaguu.

DK3aMeH 10 y4eOHOW AMCIUIUIMHE CIYKUT (POPMOHM MPOBEPKU yCcBOeHUs marepuana. K
9K3aMEeHY JIONYCKAIOTCs CTYJEHTHI, BBINOJHUBLIME TpeOOBaHUS yueOHOW mporpamMmbl. DK3aMeH
IIPOBOAUTCS B 00beME y4eOHON IPOrpaMMBbl 10 MHIMBUyaIbHbIM 33JaHUSM.

Copepxanue 3aJaHUIl OXBAaTbIBAET BECh IPOMIEHHBIN MaTepHall.

CryneHTsl 1OCTE MOJIyYEHUs IEPEUHs BOIPOCOB, BBIHOCHUMBIX Ha 3K3aMEH, IPUCTYNAIOT K
IIEpPBOMY 3TaIly MOATOTOBKU K 9K3aMeHy. lloArotoBka Kk sK3aMeHy BKIJIIOYAeT B ce0sl U3ydEeHUE U
IIOBTOPEHUE MaTepHalla, U3Y4CHHOI'O0 Ha 3aHATUAX 110 JAHHOM JUCUUIUIMHE U PEKOMEHJIOBAaHHOU
JIUTepaType, a TakKe YACHEHHE HENOHATHBIX M TPYAHBIX IIPAKTUYECKUX BOIPOCOB Ha
KOHCYJIbTAIUSX C IPENoAaBaTeseM, U pa30d0p TUIIOBBIX OLIMOOK.

PesynbTatr craum sk3amMeHa OObsIBIISICTCS CTYJCHTY cpa3y JKe Mocje OKOHYaHHsI OTBETA.

Conep:xanue 3K3aMeHa
1. YreHuwe opUTHHAIBHOTO TEKCTa MpodeccuoHambHoro conepxanus, oovem 3000-3500 m/3.
Bpewms s noaroroBku — 45 MunyT. PazperieHo moiap30BaThCsl CIOBAPSMHU.

2. YcTHOe M3NI0XKeHue nin Oecea 1o TEKCTY, BBIIOJIHEHUE 3aJaHui.

Anenutickuii s3v1K
O0pa3sen TekcTa NpodeccHoOHAIBLHOTO COIEPKAHMS 1JIsl POYTEHUS CO CJI0BapeM, Oeceabl U
BBINNOJIHEHU S 3aJaHU
no nuctuiuiiae «PedeprupoBaHue 1 aHHOTUPOBAHNE HAYYHBIX TEKCTOB HA MHOCTPAHHOM SI3BIKE)

Market Economy

In a market economy no planning board tells the participants what to do. Markets are free,
some would say competitive. The economic role of government is limited to defining property
rights, enforcing contracts, protecting people from fraud. Although centralized planning is absent,
it does not follow that the participants are without direction. As we can see, the decentralized
decision-making of market participants provides direction and leads to economic order.

In the real world, even economies that are strongly oriented use a combination of market
and public sector.

What does the term "marketing” mean? Most people mistakenly think marketing is the same
as selling and promotion. No wonder. Someone is always trying to sell something. Therefore many
students are surprised to learn that the most important part of marketing is not selling. The latter is
only the top of the marketing iceberg.



Marketing is a human activity directed at satisfying needs and wants through exchange
processes. The aim is to know and understand the customer so well that the product or service fits
him and sells itself.

A market presupposes buyers and sellers. The latter have to search for buyers, identify their
needs, design appropriate products, store and transport them, negotiate prices and so on. The
buyers search for the goods they need at prices they are willing to pay.

To explain the definition of "marketing” we will look at some terms: "marketing
management”, "marketing managers”, "intelligence system", "research system", "brokers",
"barter".

Marketing management is the analysis, planning, implementation and control of programs
designed to create, build and maintain beneficial exchanges with target buyers for the purpose of
achieving organizational objectives, such as: profit, sales growth, and market and so on.

Marketing managers are concerned not only with creating and expanding demand but also
with modifying and occasionally reducing it. Marketing managers seek to influence the level,
timing, and character of demand in a way that will help the organization achieve its objectives.
Thus, by marketing managers we mean personnel within the company who are involved in
marketing, implementation and control activities.

The group of managers includes: sales managers, advertising executives, sales promotion
specialists, marketing researchers, product managers and pricing specialists.

Marketing information system is continuing and interacting structure of people, equipment
and procedures to gather, sort, analyze, evaluate and distribute accurate information for use by
marketing decision makers to improve their marketing planning, execution and control.

Marketing intelligence system is a set of sources and procedures by which executives
obtain their everyday information about developments in commercial environment.

Marketing research system is the systematic design, collection, analysis, and reporting of
data and findings relevant to a specific marketing situation facing the company. Large companies
have their own marketing research departments. They consist of several dozen researchers. The
marketing research manager normally reports to the marketing vice-president and performs such
roles as study director, administrator and advocate.

Marketing researchers have steadily expanded their activities. The most common activities
are studies of market characteristics, measurement of market potentials, market share analysis,
studies of business trends, competitive-product studies, short-range forecasting, long-range
forecasting and pricing studies. Much attention in marketing research is paid to advertisement.

1. Look through the Text and, beginning with title, write all descriptors into your note-books,
analyze the frequency and length of their use in the Text.

2. Define the following descriptors:

a market economy, a market, marketing, marketing management, marketing manager,
marketing information system, marketing intelligence system, marketing research system, broker,
barter.

3. Divide the text into micro-texts,

4. Single a key-sentence out of each micro-text.

5. Write all connective descriptors out of the Text and analyze the ties
between micro-texts.

6. Compose a logical outline of the Text.

Hemeuyxuii a3vix
O0pasen 3K3aMEeHAMOHHOI0 TEKCTA JJIs1 IPOYTEHHS CO CJI0BapeM
no aucuuiuimHe «PedepupoBanne M aHHOTHPOBaHNE HAYYHBIX TEKCTOB HA HHOCTPAHHOM SI3BIKE)

Marketing - ein strategischer erfolgsfaktor im unternehmen
Marketing ist eine amerikanische Wortschopfung fiir die Unternehmensfunktion "Absatz".
Die Produktion erfiillt ihren Sinn erst dann, wenn die Erzeugnisse abgesetzt und ihrem
Verwendungszweck zugefiihrt sind. Dazu miissen sich die Betriebe standig mit den notwendigen



Informationen iiber den gegenwirtigen und den kiinftigen Bedarf versehen und eine aktive
Marktforschung betreiben. Marketing umfasst die Planung, Koordination und Kontrolle aller auf
die aktuellen und potenticllen Markte ausgerichteten Unternechmensaktivitidten mit der Zielsetzung,
die Kundenbediirfnisse dauerhaft zu befriedigen und die Unternehmensziele zu erfiillen.

Marketing ist eine Managementkonzeption: sie verlangt die bewusste Absatz- und
Kundenorientierung aller Unternehmensbereiche mit dem Ziel, eine gute Umsatzbasis zu erreichen.
Der Vertrieb setzt dann die Marketingziele und -Maflnahmen bei den Abnehmern um.

Marketing hat vier Funktionen:

1. Systematische Marktsuche und ErschlieBung

2. PlanmiBige Gestaltung des Marktes mit Hilfe Absatzpolitischer Instrumente

3. Marktbezogene Koordination aller Unternehmensaktivititen

4. Beriicksichtigung sozialer und umweltbezogener Belange beim Einsatz der
Marketinginstrumente

1.Informationsfunktion

Voraussetzung fiir kundengerechtes Verhalten ist die planméafige Informationsgewinnung
iber den Markt. So liegen die Schwerpunkte bei - den Prognosen des Markt- und
Absatzentwicklung - der Analyse des Kéufer-, Absatzmittler- und Wettbewerbsverhaltens.

Voraussetzung fiir eine differenzierte Marktbearbeitung ist die Marktsegmentierung, d.h. die
Bildung Kundengruppen im Gesamtmarkt.

2. Aktionsaspekt

Welche Ziele wollen wir in dem heutigen und kiinftigen Markt mit welchen grundlegenden
MalBnahmen erreichen? Mit welchen Mitteln wollen wir unter gegebenen Bedingungen diese Ziele
erreichen? Hier geht es um den Einsatz der Marketing-Instrumente; Produktpolitik,
Distributionspolitik, Kontrahierungspolitik (Preise, Rabatte, Konditionen) und
Kommunikationspolitik.

3. Organisationsaspekt

Aufgrund der fundamentalen Bedeutung fiir den Erfolg des Unternehmens sollte Marketing
institutionalisiert sein: d.h. als "Nebenbeschiftigung" sollte Marketing nicht aufgefasst werden.

4. Sozialaspekt

Die langfristige Vereinbarkeit von Marketing-Aktivitdten mit den Zielen einer Gesellschaft
ist anzustreben, um Reibungsfldchen und Konfliktpotentiale mdglichst zu minimieren.

Die Frage ist nun, wie die einzelnen marktbezogenen Aktivitiaten vorbereitet werden miissen,
welche externen und internen Informationen, in welcher Form fiir das Unternehmen vorliegen
miissen, welche Methoden und Instrumenten zur Informationsgewinnung sinnvollerweise benutzt
werden sollten, um endlich zu umsetzbaren und erfolgsversprechenden MaBinahmen- und
Aktionspldnen zu gelangen.

Aufgabe 1. Betiteln Sie jeden Absatz des Textes. Versuchen Sie, den Inhalt des Textes in
Form einer Aufzdhlung darzustellen. Dabei kdnnen Sie z B. relevante und nicht relevante Hinweise
des Autors separat ausgliedern.

Aufgabe 2. Ergidnzen Sie anhand des Textes die folgenden Satze:

Die Produktion erfiillt ihren Sinn erst dann...

Marketing ist eine Managementkonzeption...

- Voraussetzung fiir kundengerechtes Verhalten ist die planméBige...
Welche Ziele wollen wir in dem heutigen und kiinftigen Markt...

Dazu miissen sich die Betriebe standig mit den notwendigen Informationen...

Aufgabe 3. Schreiben Sie 8- 10 Fragen zum Text, welche als Plan der Nacherzidhlung des
Textes dienen konnen.

Aufgabe 4. In wie viele Abschnitte ist der Text unterteilt? Unterstreichen Sie die Halbsitze,
mit denen diese Abschnitte eingeleitet werden. Wo steht das wichtigste? Kann man alle Texte so
gliedern?

Aufgabe 5. Machen Sie eine kurze referative Ubersetzung dieses Textes. (Beachten Sie bitte,



dass Thre Ubersetzung nicht groBer als ca. 1/3 des Originaltextes sein darf.)
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